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NURSERY STOCK 
~ FRUITS 
ORNAMENTALS 
ROSES 


EVERGREENS 


Send for 
Price List 











FALL-1930 


We offer a general line of hardy 
Northern Grown Nursery Stock 





A few Specials in Carload lots 


CHERRY—1 & 2 year 

APPLE—2 & 3 year 

PEACH—1 year 

BARBERR Y—12/18-18/24-2/3 

SPIREA V. H.—2/3-3/4-4/5 

HONEYSUCKLE BUSH in variety—3/4-4/5-5/6 
ELM AMERICAN—up to 2} inches 

ELM AMERICAN (Budded)—up to 2 inches 


ELM MOLINE—up to 23 inches 
These American Elm budded and Moline have 
been given extra space in the row and were 
transplanted four years ago. A fine select lot 
of trees perfectly straight. 


NORWAY MAPLE—up to 1} inch 
SOFT MAPLE—up to 33 inches 








C. M. HOBBS & SONS 


BRIDGEPORT, INDIANA 


Established 1875 
LARGEST NURSERY IN INDIANA 

















VINCENNES NURSERIES 


W. C. Reed & Son 


Vincennes Indiana 





OFFER FALL 1930 





Cherry—One Year 


11/16 9/16 7/16 5/16 2/3 ft. 
Early Richmond ....1500 1500 1000 500 200 


Montmorency ...... 11000 10000 5000 2000 
Farnsworth Mont.... 1000 1000 300 

Ea. Morello ......... 2000 2000 1000 300 200 
ED cc aédeeasanes 1000 1000 1000 
a 500 300 100 

Royal Duke ......... 500 300 200 

0 ae 150 

Dv ixecvadeueense 150 

PG .covesewewed 300 150 150 

a eee 150 

| a a 500 50 100 


Jap. Flowering Cherry 200 i50 100 





Turley Apple Trees—4-6 ft. budded........ 1000 














NURSERY MEN 


NOW IS THE TIME TO 
ORDER LINING OUT STOCK 





By placing your order early this fall, 
you are assured of Choice Grades and 
a complete consignment. 


Our stock never looked better and 
we offer you service backed by twenty 
years of experience in growing and 
shipping Lining Out Stock. Wholesale 
trade list No. 285 is now ready. 


Write today for your copy 


NAPERVILLE NURSERIES 


DU PAGE COUNTY 


NAPERVILLE 


ILLINOIS 
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PPP PEP aaa edad dd dda 


AMERICAN NURSERYMAN 





THIS PAGE PRESENTS 


American Nurseryman Directory of American Plant Propagators 


Listing Nursery Concerns Which Specialize in Production of Young Stock | 
Including That Which Has Heretofore Been Imported 


The American Plant Propagators’ Association, Organized in 1919, Will Hold Its Thirteenth Annual Meeting 
in Detroit, Mich., July, 1931—H. L. Haupt, Secretary, Hatboro, Pa. 


TWO-INCH BLOCKS ONLY ARE SOLD IN THIS DIRECTORY, UNDER YEARLY CONTRACT. 
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Broad Leaf Evergreens 





RARE AND CHOICE CONIFERAE 
AZALEAS (Evergreen and Deciduous) 
RHODODENDRON HYBRIDS 
POT GROWN VINES & CLIMBERS 


We produce the greatest variety of 
Herbaceous Plants and Field Grown 
ROSES in America. Ask for our 
wholesale lists. 


BOBBINK & ATKINS 


Rutherford, New Jersey 








LARGEST ASSORTMENT 


and largest stock of lining out stock in 


the United States. 


Write for prices or call and see our 
growing stock. 


Onarga Nursery Co. 
CULTRA BROS., Mgrs. 
Onarga, IHinois 








Scotch Grove Nursery 





Growers of 


EVER G REENS 
Lining Out 
STANDARD SORTS 


Price List on Request—Established 1871 
SCOTCH GROVE, IOWA 








RAI KAIA II KKK RIA AI 


ROSES 
EVERGREENS 
SHRUBS 
CANNAS 

LINING OUT STOCK 


Trade List upon request 


THE CONARD-PYLE CO. 


Nurserymen Since 1897 
Robert Pyle, Pres. West Grove, Pa. 


PESSESSSSS ESS sts: 


- EVERGREEN 


TREES 


For Ornamental or Forest Planting 
Tie srbaries under personal supervision, based 
on 20 years" All Sizes 
oa ae thru 3, 4 or 5 year trans- 
plants, Basse te sie te Prices asto n~-4 
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LINING OUT STOCK 


EVERGREENS 
TREES 
SHRUBS 


Send for our price list of 
HARDY NATIVE TREES, SHRUBS, 


Evergreens for Lining Out 


BIG ROOTED PLANTS IN QUANTITY 


Variety Grade 100 1000 


Amer. Arborvitae 8-15in. T $ 6.00 $50.00 
Red Pine 12-15in. T 10.00 90.00 
Mugho Pine 3-5 in. S 2.50 12.00 
White Spruce 6-8 in. S 2.00 8.00 
Norway Spruce 6-8 in. S 2.00 8.00 
Calgond pruce, from 

Blue Spruce Seed 6-8 in. S 3.50 25.00 


F. O. B. Framingham—Packing at cost. 
Write for Complete List 


ittle 


manica~ Wa roeesr 


FRAMINGHAM CENTRE, MASSACHUSETTS 











FERNDALE NURSERY 


Northern Grown Hardy Plants 


SEVEN MILLION EVERGREEN 
Seedlings and Transplants 
HARDY OUTDOOR FERNS 
ROCK GARDEN PLANTS 
WILD FLOWERS & PERENNIALS 


in Lining out and Specimen Sizes 


Choice Broad-leaved and Coniferous 


EVERGREENS 


Write for wholesale catalogue and 
list of rooted cuttings. 


T. KIYONO 


CRICHTON, ALABAMA 








NJARERVILLE 
URSERIES 


Headquarters for 
LINING OUT STOCK 
Large Assortment 
WELL GROWN—NONE BETTER 
See Our Lists Before Buying 


NAPERVILLE DuPage County ILLINOIS 








Evergreens For Fall 


First class, 3 times trenepipated, wy 
SCOTCH PI INE obeveseeesones 2-3 


NORWAY SPRUCE cevevseses 2-3 ft. 
evcecccces 4 

ARBORVITAE caeuseesncesees 2-3 ft. 
Orererrrr rrr? 3-4 
eo ecccesesesces 4-5 

WHITE SPUD a nccccsccsocs 2-3 ft 


We offer about 20,000 of the above at at- 
tractive prices. Tell us how many you need. 


GEORGE D. AIKEN 


PUTNEY, VERMONT 








EVERGREENS 


SEEDLINGS and TRANSPLANTS 
FOR LINING OUT 


Write for Our Price List 


THE NORTH-EASTERN FORESTRY CO. 














You should be represented 
in this department regularly. 


Write for adbertising rate 


AMERICAN NURSERYMAN 
Chief Exponent of the Trade 














and PLANTS harden J Z go = _— Viste 
L. E. WILLIAMS NURSERY CO. Sic Snen ite: Senile ned Geiniie “We Grow Our Own Trees” 
Exeter, N. H. LUDVIG MOSBAEK, Askov, Minn.| | CHESHIRE, CONNECTICUT 
IF YOU GROW WE HAVE THEM KEEP POSTED 
ie You May Want Some 
Lining-Out Stock Norway, Sycamore and Silver}! |On Nursery Trade Affairs 


Maples; Pin, Red, Mossy Cup, 
Catesbaei and Willow Oaks. 
Butterfly Bush, Dogwoods, Deut- 
zias, Forsythia, Spireas, etc. 
Our Trade List is ready. 
Get next to one. 


Atlantic Nursery Co. 
BERLIN, . MARYLAND 








By reading regularly a trade 
journal which covers the trade 
news. Progressive Nursery- 
men who do this possess an 
undoubted advantage in busi- 
ness plans and in their trans- 
actions. 
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Per 100 
Albatre (Avalanche) ........ $18.00 
OS ae 25.00 
Alexander Dumas .......... 20.00 
Compte de Gomer .......... 25.00 
COORD EE oc cs ccccenese 20.00 
SEO EET TOT 18.00 
PO re 20.00 
Eugenie Verdier ........... 25.00 
PM, wcceeen sda tun 40.00 
NE a ase i'e.6 <6 eee 30.00, 
Paeetion Biamieem ...ccccccces 18.00 
ER oe a's aicrwkale WO 5le tele 30.00 
Karl Rosenfield ............ 40.00 
Di in ok Bier sane 4 20 we 20.00 
Mme. de Verneville ......... 18.00 
Mme. Emile Galle .......... 25.00 
OE Ee 25.00 





PEONIES 


We wish you all could have seen our field this year—tens of thousands of 
blooms to revel in and over two hundred varieties to study. The beautiful Therese 
is our favorite and we now have a large quantity that warrants our popular price. 
COLE’S stock is clean and healthy—the kind of roots that bloom. 


Here are prices for strong 3 to 5 eye divisions in a few varieties: 


Per 100 
Marguerite Gerard ......... 27.50 
Marie Lemoine ............. 32.50 
Mikado (Fine Red Jap) ...... 90.00 
Modeste Guerin (true) ...... 27.50 
Reems, Sales BBO «2. cccccess 35.00 
Mons. Martin Cahuzac....... 80.00 
PGE SE od ccc cowess 25.00 
PE CD. cog oneeees 18.00 
Rubra Superba ............ 27.50 


Simonne Chevalier .......... 35.00 
The Moor (Fine single Red) .. 55.00 
ee ren 85.00 
Triumphe de L. Expo. de Lille. 20.00 


Umbellata Rosea ........... 18.00 
et Gama bk dade saws 18.00 
RE ee ee ee 14.00 
DE heawue aus HC awe werdnd 14.00 


LARGER QUANTITIES AT SPECIAL PRICES, ALSO 
QUALITY SHRUBS, SHADE, EVERGREENS, FRUITS, IN FACT 


“Everything that’s Good and Hardy” 


THE COLE NURSERY COMPANY 


A Half Century at Painesville, Ohio 


SEEDLINGS 


Clean Coast Grown 


Seedling orders for 


APPLE—Straight or Branched 
CHERRY—Mazzard or Mahaleb 


Nelis 
PLUM—Myrobolan 
ASH—European Mountain 
BIRCH—European White 
ELM—Chinese or Siberian 
HAWTHORNE—Crataegus oxyacantha 
MAPLE—Norway 


GENERAL NURSERY STOCK 
AND NURSERY SUPPLIES 


Portland Wholesale 


Nursery Company 
424 E. ALDER ST. 


Portland Oregon 


We are now ready to book your 


PEAR—French, Ussuriensis or Winter 


Order now and make sure of your supply 




















FLOWERING SHRUSB 
HARDY PERENNIALS 


PORTLAND ROSES 
2-Year, Field-Grown, Budded Stock 


CONIFERS 
ROCK PLANTS 
HARDY VINES 


Ask for New Price List Just Off the Press 


MOUNTAIN VIEW FLORAL COMPANY 
Office: 341 E. 72d Street S. 


Portland, Oregon 








LABELS FOR NURSERYMEN 
THE BENJAMIN CHASE COMPANY 


DERRY, N. H. 


Largest and Best Supply of 


GRAPE VINES 
CURRANTS 
GOOSEBERRIES 


in all old and new varieties and 
grown in the famous Chautauqua- 
Erie Grape Belt. 

Sixty years’ experience in grow- 
ing and furnishing strong, fibrous 
roots of well-known HUBBARD 
COMPANY grade. 

Prompt shipment. 

Attractive prices made on 
quantity lots. 


T. S. Hubbard Co. 


FREDONIA, N. Y. 














A. E. WOHLERT, 


Japanese Roseflowering and Weeping 
Cherries, Flowering Crabs 


All Sizes 
Narberth, Pa. 








NURSERY TOOLS 


LEONARD FULL-STRAPPED SPADES 
KUNDE KNIVES AND SHEARS 
Write for 88-page Wholesale Catalog 
Illustrating over 500 Hand Tools 


A. M. LEONARD & SON 


PIQUA OHIO 








BRISTOL’S TREES 


Northern-grown, Hardy Evergreens 
Forest and Ornamental Stock, 
especially Red Pine 


H. R. BRISTOL, Plattsburg, N. Y. 





i SAKATA & oN 
Specialists 


RE SEE D sini 


HERBST BROTHERS 
42 South Street 
NEW YORK 

















MOSAIC FREE STOCK—RELIABLE 


ANDREWS’ LATHAM RASPBERRY 


Also the new Red Raspberry C AD 1e ~ Minnesota No. 223 
ANDREWS NURSERY CO., FARIBAULT, MINNESOTA 

















THE AMERICAN ASSOCIATION OF NURSERYMEN 


Unit with Seven Hundred Representative Nursery- 
men throughout the country to protect your interests 
and advance your business. Only Nurserymen of high 
ideals are eligible to membership. 

Vice-President—E. C. Hilborn, Valley City, N. D. 


Mo., for full particulars 


Is accomplishing much for the Nursery Trade. 
With a record of fifty-three years of service. 
Practical departments and active committees. 
National conventions of inestimable value. 


President—John Fraser, Jr., Huntsville, Ala. 


Write CHARLES SIZEMORE, Secretary, Louisiana, 
1931 CONVENTION: DETROIT, MICHIGAN 
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| EDITORIAL DEPARTMENT—Communieations on any sub- 
| ject connected with Commercial Horticulture, Nurseries or Ar- 
| berieulture are cordially invited by the Editor; alse articles on 
| these subjects and papers prepared for conventions of Nursery 
er Horticultural associations. We also shall be pleased to re- 
| produce engravings relating to these topics, Orchard Scenes, 
| Cold Storage Houses, Office Buildings, Fields of Stock, Specimen 
| Trees and Plants, Portraits of Individuals, ete. Engravings will 
be made from photographs at cost. 
Advertising—Last forms close (semi-monthly) on the 10th 
| and 25th of each month. If proofs are wanted, copy should be 
| om hand one week earlier. 
“AMERICAN NURSERYMAN?” is distinctive in that it reaches 
an exceptional list and covers the field of the business man en- 
gaged in Commercial Horticulture—the carlot operator. Here is 
concentrated class circulation of high character—the Trade 
Journal of Commercial Horticulture, than 
quantity. 

“AMERICAN NURSERYMAN” will not accept advertisements 
that do not represent reliable concerns. 

SUBSCRIPTIONS—“AMERICAN NURSERYMAN,” published 
semi-monthly, on ist and 15th, will be sent to any address im 
the United States for $2.50 a year; to Canada or abroad for $3.00 
a year. Single copies of current volume, 20¢; of previeus vel- 
umes, 25c. 
RALPH T, OLCOTT 

Editor, Manager. 


quality rather 
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AMERICAN FRUITS PUBLISHING COMPANY, INC. 


WHAT THIS MAGAZINE STANDS FO 
of commercial news of the Plax Field 
henest, fearless in 
= business methods. 

-operation rather than competition and the encouragement 
of = that makes for the welfare of the trade and of each of its 
units. 

Wholesome, clean-cut, ring true independence. 


INDEPENDENT AND FEARLESS—“AMERICAN NURSERY- 
MAN” makes no distinction im favor of any. It is unt ~~ 
in its absolutely independent position and rates the welfare ef 
the Nursery Trade above every other consideration. 

Se This Magazine has no connection whatever with a par- 
tieular enterprise. Abselutely unbiased and independent ix all 
ite dealings. 

Though it happens that its place of publication is im the cast- 
ern section of the country, it is thoroughly National ehar- 
acter and International in its circulation. . = “ 

Its mews and advertising columns bristle 
ments from every news corner of the Continent. 

It repr = the r its of American industry im one of the 
greatest callings—Commercial Horticulture in all its phases of 


—w Stock, Orchard and Landscape Planting and Distribu- 


ting and N 
harmeny with the growing oft 


. An 


with annmounce- 





29 State Street, 
Rochester, MN. Y. 























Classified Business Announcements In Current Issue 


AN INDEX OF CURRENT WANTS AND OFFERINGS IN THE NURSERY TRADE 


ee We: Tc cceusacses Evergreens, Shade Trees.......... 159 
American Bulb Company....Dutch Bulbs, Etc................. 171 
American Landscape School. Landscape Achitecture ........... 171 
Andrews Nursery Co....... Latham Raspberry ............... 160 
Ansaloni, Arthur ............ Tree Seed from Iitaly............. 173 
Atkins & Durbrow, Inc..... NE i a aise ie ra Re ee 175 
Atlantic Nursery Co........ WE SE dear ernnes stccneeeded 159 
DG, GUN ci-wceceeacceal Pachysandra Terminalis .........- 162 
ee ane General Nursery Stock...........- 167 
Bobbink & Atkins........... Broadleaf Evergreens, Etc........ 159 
Bridgeport Nursery ........ General Nursery Stock............ 158 
1 Mnesdeceewsaonve WE cskv aceceesentecitentaveeecun 160 
Se Ton encima ee} sen on ee Ae 174 
Burr & Cornpany, C. R...... General Nursery Stock............ 167 
Canterbury Nurseries ....... PE pveckntkaeenknensenttane 167 
Champion & Son, H. J...... General Nursery Stock..........-- 173 
Chase Bag Co. ............ ER errr re 162 
Chase Company, Benjamin..Nursery Labels .............+.++-- 160 
Cele Nursery Co............ Hardy Nursery Stock...........-- 160 
Conard-Pyle Company....... Roses, Lining Out Stock.......... 159 
Conigioky, B. FF... cccccccccs Hand Colored Photographs........ 171 
Cultra Brothers ..........- Young Stock ...........seeeceeees 159 
Cumberland Valley Nur. Co...Apple, Peach ............++5e00+> 171 
DIRECTORY  ...cccccccccce Growers of Young Stock.......... 159 
Dvorack’s Nursery ...... «+.Cydonia Japonica, Etc...........-- 170 
Evergreen Nursery Co....... FEY © cok cn cweenseceveesenens 176 
Evergreen Nursery Co....... Hemlock Seedlings ........:...+.-- 173 
Felins Tying Machine Co....Felins Bunch Tyer.............+-- 170 
Ferndale Nursery .......... EVOrgreOn® ......cccccccccccccces 159 
oo rere Sphagnum Moss .........-++-+++> 174 
Fleu, Jr., Conyers B......... WE ED 6.5. 6c ct cotee sone eeensess 167 
ee Ce: cinchiuanekden teens Small Nursery ..........ccceceses 170 
Franke Nurseries, Chas..... Lining-out Norway Spruce......... 173 
Franklin Forestry Co....... Evergreen Trees ........-+-+++5+> 159 
Garden Nurseries .......... Flowering Cherries and Crab..... 160 
Grunwald, A. ......scceceees European Tree Seed House........ 170 
Haas & Son, JOB... .cccccecces DO GOED oo ccvccececesesecces 174 
Half Moon Mfg. & Tdg. Co...Burlap, Peat Moss..............+. 170 
PORUHGR TPER. cc cc cwccccccses Tree and Shrub Seeds...........- 160 
Hill Nursery Co., D........- Evergreen Specialists ...........- 176 
Hobbs & Sons, C. M........ General Nursery Stock............ 158 
Hogansville, Ga., Nurs....... nets DU isk cnc cccscennsdceedses 173 
Horticultural Advertiser ....Trade Paper ..........--eseeeeees 167 
Howaerd-Hickory Co. ......- Pamahs FURS 2... ccccescisccccceceves 173 
Howard Rose Co...........5 RE cae dada asadaseesanasbavcem 171 
Hubbard Company, T. S....Grape Vines, Berry Plants......... 160 
Huntsville Wholesale Nurs.. General Nursery Stock..........-- 175 
ligenfritz’ Sons Co., |. E.... Fruits and Ornamentals........... 162 
Jackson & Perkins Co...... General Nursery Stock...........- 162 
Jones Nursery Co...........+ Bpecials ...... ccc cccccccccccccces 171 
Keisey Nurseries ........... Cherry Trees .........ccecccceess 171 
Kelsey Nursery Service...... Lining Out Stock... ......-+0-+-+- 171 
IT, Te neaaceeqnwosnsek BUOPRTOORD occ cccscccccesssevcess 159 
Leonard & Son, A. M....... Nursery Tools ............+++e005 160 
‘inville Nurseries .......... Rhododendrons, Etc. .........+++- 167 
Little Tree Farme.......... Lining Out Stock.........-secee0. 159 


Lovett, Lester C............ Privet and Berberis............... 173 


Minn. Wild Rice Co......... Sphagnum Moss, Etc.............. 174 
Monroe Nursery .........-+ Fruits and Ornamentals.......... 162 
Mosbaek, Ludwig ..........- Evergreen Seedlings, Transplants. 159 
Mountain View Floral Co... Portland Roses, Peonies, Etc...... 160 
Mt. Arbor Nurseries......... General Nursery Stock............ 175 
Mt. Hope Nurseries.......... EE SED ccc cucdavwevacchocece 173 
Musser, Martin H........... Kolkwitzia Amabilis, Etc.......... 174 
Naperville Nurseries ........ Lining-out Stock ............e000. 159 
Naperville Nurseries ........ Special Announcement ........... 158 
Northeastern Forestry Co... Lining-out Evergreens ............ 159 
ee eee Pin Oak Seedlings.............++. 172 
OGG, Oi iP. cccccpeceseacisced Collected Stock ......cccccccccces 171 
Ohio Nursery Company..... Wireless Paper Labels............ 173 
Onarga Nursery Co.......... Ornamental Stock ...........+6.: 162 
Onarga Nursery Ce......... Lining-out Stock .......cccccccces 159 
Ottawa Star Nurseries.......General Nursery Stock............ 173 
Painesville Nurseries ....... General Nursery Stock............ 157 
Parsons Wholesale Nurseries. General Nursery Stock............ 167 
Pfund-Bell Nursery Co....... Ss CE ae 300 545 460 cbuaeeaean's 171 
Portiand Wholesale N. Co ...Seedlings ...............060.00008 160 
Princeton Nurseries ......... POUGMO PONS 0. ccccccvccsecedeovess 172 
Process Color Printing Co....Loose-leaf Plate Book............. 171 
Rambo’s Wholesale Nursery.Small Fruit Plants................ 173 
Rameey & Co., L. W......... Caleta POS. ooccccceocceces 171 
Reed & Son, W.C........... Cherries, Turley Apple............ 158 
yy eee -General Nursery Stock............ 172 
Tener Sees GO 06. I oo oon con v:c.00 cn ecsvencecesnes 173 
Scarff’s Sons Co., W. N...... a ees 167 
SP Sh WiKbe nc cae onwards Hardy Perennial Plants...... -173 
Schwartz Nurseries, Wm. C. .California Privet ..............55. 174 
Scotch Grove Nure@ery....... Lining-out Evergreens ............ 159 
Sherwood Nur. Co., E....... EE er ee er ree 173 
Simpson Nursery Co......... SE FE no 5 cs oa wn. oe olen 171 
Skinner & Co., J. H......... ea wine 173 
Smith Co., W. & T.......... General Nursery Stock............ 158 
SE SEs Sécudcconcdex S Ff, ff Per TT TTT 167 
Storrs & Harrison Co........ General Nursery Stock............ 157 
Summit Nurseries .......... Special Announcement ........... 173 
Sunny Ridge Nursery....... GEE WOE vcedccceevapsanscce 173 
S-W Supply Co............. Nereory Martere ....cccccccccces 167 
Valdesion Nurseries ........ UU wh cv cccecseesvecesenees 170 
Vincennes Nurseries ......,. Cherry, Turley Apple............- 158 
DD o> vig't < ths vd de ce canes Experienced Propagator .......... 174 
CE -Pancadun ds van adeedas Landscape Architect .............. 171 
DUNNE sccdaawee sk shag datet Landscape Position .............. 174 
SE asihsennen «honvaecan Nursery Salesman ................ 174 
Washington Nursery Co..... Chinese Elm Seedlings........... 175 
Wayside Gardens Co........ Hardy Perennial Plants........... 162 
Westcott Nursery Co....... -Evergreens, Shrubs, Trees......... 171 
West & Sons, T. B........... General Nursery Stock............ 170 
Westcroft Gardens ......... Perennial and Alpine Plants...... 173 
Westminster Nursery ...... -Privet, Evergreens, Etc........... 173 
Williams & Harvey Nurs..... Tree Moving Equipment......... 166a 
Williams Nur. Co., L. E..... ATMINGOEE GOOG ..n ccc ccccccccces 159 
Willis Nurseries ............ PE i anawied ens eneeaeeées s 172 
Wohlert, A. ©... .ccces +++++.Flowering Cherries and Crabs..... 160 





162 





Write for Samples and Price List 
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COSTS Wolly MAKES 
LESS THAN CLEAN - NEAT 
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We will send full size working samples that will prove in 
your own shipping room that SAXOLIN is superior to any 
other wrapper for retaining dirt and moisture around the roots 
and delivering a clean, attractive package. 


SAXOLIN is two sheets of kraft paper cemented with 
goohess filler and crinkled to stretch and conform to shape of 
undle. 


It’s waterproot—tough and easy to handle. 


If you are using any special size material for wrapping 
tell us the size and we will send samples. Try SAXOLIN 
now and be ready for your next shipping season. 


CHase Bae Co, 


Specialty Dept. -:- Cleveland, Ohio 











ORNAMENTALS 


IN SMALL SHIPMENTS OR CARLOAD LOTS 
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Dah 


Beware of that Costly Shadow 





The goblin will get you if you don’t watch 
out! He will gobble up a lot of your profits 
if he catches you short of J. & P. Preferred 
Stock. 


Some 


<<... 
se 


Don’t get scared. Check up your require- 
ments NOW and mail today. } 


| 
| 


We have an unusually fine assortment of 
Baby Ramblers and Climbers for forcing. 


Did you get your copy of the new price 
? list? If not write—NOW. 


JACK & PERK 













Jackson & Perkins Company 


Wholesale On 
Newark , New York. 
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Per 100 Per 1000 














Altheas, named varieties, 2-3’ ................. $15.00 $100.00 

Buddleia Magnifica No.1... 2... cc cee wees 15.00 100.00 

Cornus Alba Siberion, 4B’ ....ccccccccccscccccs 25.00 175.00 

Cornus Flaviramea, yellow twigged, 4-5'........ 25.00 175.00 

Deutzia Lemoine, 24-30” ................ ane 5 20.00 150.00 ESTABLISHED 1847 

Hydrangea, A. Gey 18-24” 2... cece ccc cccccces 15.00 — 

Bistioemaes Bs Ga BBABS” 2. wc ccccccvccccesccseve 10.00 75.00 * 

Lilac Josikea, 3-4 «vgn ea ahaha ta hand Cals nae: 30.00 200.00 A complete line of 
FE OOTP ee SPEC COT Oe ¥ 200. ray a 
Philadelphus Avalanche, G@wart, 34-80" ......... 20.00 150.00 FRUIT AND ORNAMENTAL NURSERY sT DUCK 
Philadelphus Coronarius, 2-3’ .............+..5:5 15.00 100.00 includin 

Privet, Amour River North, hardy, 12-18”... .. 4.50 30.00 & 

Privet, Amour River North, hardy, 1 P wae yee 5 x 

Rhodotyphus ss  saeadseceteveendads 30.00 praeed PEONIES AND PERENNIALS 

Spi PE os¢6c0csett eens 0e0eaedl 00 1 : : 

Soaren Vanmoutte. AER rE Sess: 12.00 100.00 Send us your want list for quotations. 


Thousands of evergreens, shade trees, shrubs, perennials and 
rock garden plants. Call at the nursery or write for fall whole- 


sale Hist. i. E. ILGENFRITZ’ SONS CO. 
ONARGA NURSERY COMPANY Monroe, Michigan 
A. J. & H. B. CULTRA, Propr’s ONARGA, ILLINOIS Manufactui .s of Ilgenfritz Planting Machines and Digging Plows 














PACHYSANDRA TERMINALIS 


The best evergreen ground cover in the world. Our 


Wayside Gardens 
stock exceeds four millions this year. 


HARDY PERENNIAL PLANTS on 
EXCLUSIVELY Sea le eka Wan a2 av ee 





2 year field plants, No. 2....... 7.00 60.00 
1 year field plants, No. 1....... 6.00 50.00 
1 year field plants, No. 2....... 5.00 40.00 
Write for Trade List WRITE FOR BOOKLET 
“Benefit and Beautify with Pachysandra” 








Also our Wholesale Trade List 


THE WAYSIDE GARDENS co. HUGH B. BARCLAY 


MENTOR, OHIO . ~ ape COVER PLANTS SPECIALIST 


Pennsylvania 
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Bringing Back the Bacon--The Lindley Magic 


Practical Dissertation by Paul C. Lindley at Southern Nurserymen’s Convention— 


Styles in Collection Letters—What Kind Do You Write—Some Good Ones 


cash business. The wishes and con- 

venience of customers for a charge ac- 
count has to be granted. Trading among 
themselves, if they pay June 1 and Decem- 
ber 1, they are in good standing. In times 
of depression bills mount up, payment is 
postponed on one excuse or another. Month- 
ly statements carrying the words “Past 
Due” or “Please Remit” have no effect. 
Business statistics reveal the startling fact 
that 75% of collapses, bankruptcies and re- 
ceiverships are caused by uncollected bills. 


IY ca. dusines know they cannot do a 


I know the average Nurseryman worries a 
whole lot less about getting business than 
about getting paid for it. There are plenty 
of folks to tell us how to increase sales, but 
few to instruct us how to increase collec- 
tions. 

It is necessary to collect our accounts by 
mail, and persuading the payment of bills in 
that manner is an art unto itself. Styles 
for collection letters are about as numerous 
as styles in ladies’ clothes—some too long, 
many too short. What kind of a collection 
letter do you write? 

My method for dictating collection letters 
is to have our sales manager present so that 
local conditions can be embodied in our ap- 
peal; perhaps there is sickness in a sales- 
man’s family; fire, flood or crop failures in 
other districts. A credit manager is liable 
to irritate, be a little too hard boiled. A 
sales manager is inclined to accept excuses 
to make additional sales,—a combination cf 
both we find fruitful. In this way individual 
letters that have weight can be written to 
each delinquent, which can be profitably 
done by small companies. If using a form 
letter, you should see that they are well 
worded, firm but not insulting. 


The following letter, containing a self- 
addressed envelope, written on colored 
lithographed paper and carrying a four-inch 
length of green silkaline cord, collected over 
$15,000 in small accounts in less than 30 
days. Twenty-four replies were received the 
second day. They came so fast that I kept 
the return envelopes. Over 600 replies were 
received: 

My dear friend: Last year, while the 
sun was shining bright, we purchased 
many thousands of dollars’ worth of seed 
and fruit stock for the continuation of 
our business. Rather than cancel these 
orders we allowed them to come forward. 
We now have arrived at the time when we 
can’t “Say It with Flowers.” 

Our bookkeeper reports your account 
with us is $——. 

He did not give me the date; it may be 


a very recent purchase, or what we all 

term “an old account.” In either case, I 

am not going to apologize for writing, but 

am going to ask for a little help now, and 
that you will see us again next month. 
In the enclosed self-addressed envelope 
is a little string. If you find it necessary 
to look up this account before mailing 
check, “tie it around your finger.” How- 
ever, I would thank you for a prompt re- 
mittance, and much prefer that you don’t 
use the string. 
Very respectfully, 
LINDLEY NURSERIES, INC. 
By Pres. 

Humor has been criticised in collection 
letters, but a “smile” often brings the same 
results as did the Sun in the fable of the 
Sun and the Wind, where his majesty the 
Sun caused the Wayfarer to remove his 
coat through gentle means, though the 
Wind, with great force, failed. 

We do not send a form letter, or write an 
individual one, to a customer until we con- 
sider the account old, but after 90 days we 
put a monthly message on all statements, 
like the following Seasonal Dozen: January 
to December with a few additional samples. 

January 

“A good start is half the battle.” We 
want to start the New Year with a Hand 
Shake across the miles to you, also call to 
your attention your account. Your check 
will receive a warm and hearty New Year 
reception at our office. 


February 
NOW AND THEN 
One of our most distinguished Feb- 


ruarians, Washington, early in life started 
CUTTING, cutting a cherry tree. Why can- 
not you follow his example and cut some- 
thing from the above account. P. S. Plant 
Something Now and Then. 

March 

March in its calendar length of thirty-one 
days marks the passing of one solar year 
and the beginning of another. No matter 
what latitude we live in, March is quite 
definitely the breaking up of old conditions 
and the beginning of the new. 

Our work with nature during the past sea- 
son has been that of selling, but the time 
has now come when we must collect. Our 
March the first statement to you was like a 
lamb, and we have no wish to reverse the 
order of things and “GO OUT LIKE A 
LION” so are quietly asking that you send 
us a check for your past due account, $——. 

April 
April 10th we will pay our 30-day accounts. 
The Rose is red, 
The Violet blue, 
Let’s not April fool 
30 day accounts 
That are overdue. 
We are counting on you(r) help. 
May 
Dear Friend: 

We would like to amplify our need of 

funds by June 10th. Our foreign, as well 


as American, Nursery bills are due and 
must be paid. 

Do you know that the bulk of our seeds, 
seedlings, bulbs and stocks come from 
France, Holland and Japan? Our southern 
friends, on account of the depression in cot- 
ton and tobacco, say, “Bear with us.” Our 
foreign friends, on account of the war, say— 
“PLEASE PAY.” 

We desire to please both our customers 
and creditors, but heavy, heavy hangs over 
our heads a large amount to collect and 
check out June 10th. 

We are writing this letter in place of 
sending our usual monthly statement of 
your valued account, which our books show 
is $——. 

Sometime prior to June 10th we would ap- 
preciate all or part of it. ‘ 

Very truly yours, 
June 

The Nursery business moves through 
TIME in two natural cycles. There is the 
planting cycle which begins in early fall and 
lasts until spring and the production cycle 
during the summer. One of the peculiar 
elements of the business is a complete CUT 
OFF from the accounting standpoint during 
the latter cycle. OUR BANK DEMANDS 
WE KEEP BALANCED. Your payment of 
this statement of your account will enable 
us to comply with their wishes, also PAY 
OUR BILLS PROMPTLY. 

Thanking you. 


July 

What about waving a little ink instead of 
a flag and celebrate the FOURTH by mak- 
ing us SMILE? We can then make some 
one else happy on the 10th. 

We owe, you owe—let’s all celebrate. 

August 

In making the suggestion to some of our 
delinquent customers last month that they 
“wave a little ink,” instead of a flag on the 
FOURTH, and send us a check, a good num- 
ber complied with our request. Others we 
are sorry to say decided it would be cheap- 
er, and no doubt more patriotic, to wave the 
flag. We have no criticism to make except 
would like to suggest that they continue 
the waving this month, only using a “white 
flag,” and SURRENDER UP THE CASH. 
(Needless to say we will be pleased). Even 
a check for a small amount would make an 
“august” appearance to our treasurer at 
this time. 

September 
Dear Customer: 

This is the first fall month; foliage in a 
few weeks will be turning red. Can’t we 
close the summer by a RED LINE under 
your account? It costs 5c to send you a 
statement, and several have already been 
sent. 

We want your continued friendship; we 
want your business, but your help is needed 
and you can easily give it by sending your 
check for your account. Our terms are 30 
days net. 

October 

Mr. Jack Frost is a yearly customer of 

ours; each year he sends a check for our 
(Continued on Page 166) 
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Bigger Profits from Better Merchandising 


Price to Make a Profit—Descriptive Tags—Opportunities for Wider Service—Retail 
Store Outlets—Outdoor Living Room by Installments—Cooperation 
By F. J. Nichols, Dayton, O., Before American Association of Nurserymen 


In continuation of his discussion of mod- 
ern methods of merchandising at the annual 
convention cf the American Association of 
Nurserymen in Minneapolis, portions of 
which were presented in the Sept. 1 and 
Oct. 1 issues of this journal, Frederick J. 
Nichols, of the F. J. Nichols Co., Marketing 
and Merchandising Counsel and Service, 
Dayton, O., said in conclusion: 


Use Descriptive Tags 

Out of the experience of other retail busi 
ness, I would suggest that you put descrip- 
tive tags on your merchandise. Most people 
have trouble pronouncing and remembering 
the botanical names. Every one speaks of 
“glads.” Why? Because they don’t know 
which of the two or three pronunciations 
is right, they shorten it to “glads.” If you 
put a tag on a tree or shrub that you sell 
me, when some one wants to know what it 
is, I can tell them the name from the tag. 
If you will add to the tag something about 
planting, something about the area the plant 
ought to have, the proper care, water, culti- 
vation, fertilization and trimming, you will 
be following along the line that other busi- 
nesses are following to their profit. 

That leads directly into another thing you 
do not have in this business, namely, brand- 
ed shrubbery. Yours is one of the few busi- 
nesses that does not have brands. With 
your new patent protection I do not see why 
you can’t brand these things. You can tag 
them, color them, at least wrap them in 
some kind of a distinctive burlap. Why do 
you all use the same identical kind of wrap- 
ping? At some garden shows they get the 
stuff all mixed up and nobody knows which 
is which because there is nothing to iden- 
tify a particular Nursery’s product. Some- 
thing should be done to make good plants 
distinctive. 

Branding Can Be Done 


You say it can’t be done. That is what 
the walnut people said. They tried and 
tried, but thought they could not find a way 
to brand walnuts. They were in agreement 
that it should be done. In a national adver- 
tising campaign they offered special prizes 
for a way to brand walnuts. They spent 
thousands of dollars and today have in Cali- 
fornia some very intricate and expensive 
machinery. In the fall you see the bDill- 
boards announcing that Diamond Walnuts 
are now available, and every one of their 
walnuts is marked with a diagonal box. 

If it pays to mark walnuts; if it pays to 
wrap oranges and lemons to make them yel- 
lower and more distinctive; why wouldn’t it 
pay to mark your plants distinctively? 


To Make a Profit 

It isn’t enough to have a price that will 
sell it. You must make a profit on it. Most 
of the better Nurseries think of themselves 
as working under the handicap that the pub- 
lic thinks they are high-priced. Part of that 
is due to the way you do business, and part 
to the fact you get the big, better jobs and 
spread yourselves on them. You don’t tell 
people you will take on an average job. You 
are not selling them on the fact that a three- 
and-a-half-foot tree from your place costs no 
more than the same size from some “gyp” 
place. 





Why not let the world know you can do 
a small job at a reasonable price? When 
you have planted a newly constructed home, 
why not do like the electricians and plumb- 
ers and put up a sign, “Planting by A. B. C. 
Company?” When a skyscraper goes up, 
they plaster signs all over it: “Excavation 
by—”; “Foundation by—”; “Steel by—”; 
“Glass by—”; and so on. Everything is ad- 
vertised but the planting. Sometimes I 
think you do not believe in advertising be- 
cause you don’t take advantage of many 
things which can be done. 

All of the larger stores are up against 
this same price problem. Most of them tell 
the world that while they have the best, the 
highest-priced importations, the finest 
things that money can buy, they also have 
things for the average Mrs. Jones who must 
keep within a limited budget. Alongside of 
a sealskin coat exhibit, they display ordi- 
nary kitchen ware at a special price. This 
gets their message across. 

You can do the same by putting price tags 
on merchandise on your place, particularly 
those sections in and near your sales area 
and office. In that way people can see that 
while one plant can be bought for $15, there 
is another that costs only $2.25. Pick out 
good specimens and do it honestly, and you 
will find the women at tea and bridge tables 
telling other women that the A. B. C. Com- 
pany is quite inexpensive. As long as you 
leave the plants without price tags, the gen- 
eral reaction of the world is that they are 
very high-priced. 

You can’t price the plants unless you 
know your costs. I would, therefore, recom- 
mend that you get a simple cost-accounting 
system which will enable you to know the 
cost of your product so that you can price 
it for profit. 

Under this heading of pricing, I think it 
is very important for you to know that the 
day of so-called “loss leaders” is past. All 
this price-cutting business means loss of 
profit and those who started it are trying to 
stop it. In Chicago last October there was 
a meeting of the Chain Store Executives As- 
sociation at which W. T. Grant reported an 
investigation he had made across the coun- 
try which showed that the loss from un- 
profitable sales ran between eight and ten 
billion dollars a year. He pleaded with them 
to cut out this business of selling merchan- 
dise at a loss. Chain stores are gradually 
cutting down on the number of things which 
are offered at cut prices. They are pushing 
them back in the store and bringing out 
other merchandise which is sold on value. 

If you want to be in with the sweep of 
thing, forget this cut price business; for- 
get loss leaders, and sell things for what 
they are worth. 

Sell Your Service 

Find out what your customers want; buy 
it; price it; advertise it; display it; then 
you are ready to sell it. That is the im- 
portant thing. We have reached the end of 
the period in which people came out to your 
place and took the goods away from you. 
From now on, you must sell. 

Are you-using to advantage all these gar- 
den clubs and contests and horticultural 


meetings? Are you going to parent-teacher 
meetings? Have you the schools and clubs 
lined up? In every community there is 
some kind of an organization that can be 
used to increase interest in planting. 

The equivalent of the movement started 
in Dayton by John H. Patterson to beautify 
the town can be started and carried along 
and fostered quietly by a Nurseryman. 

In selling, your Landscape Planning De- 

partment is very good. Without it you 
won't sell the big-sized jobs that are pos- 
sible. But do you know what that Land- 
scape Planting Department of yours costs? 
I have not found a Nurseryman yet who 
does. Will you go back and find out and 
see that its cost is included in the price of 
your stock? 
Garden Contests Are Fine Aids to Selling 
I certainly congratulate you on the way the 
number has increased, but six hundred odd 
garden contests against the fifty thousand 
communities in this country make it look as 
though somebody had a chance to sell, 
doesn’t it? Why not start them in other 
places? You haven’t found any place too 
small. They won’t start themselves. You 
will have to get back of the movement and 
shove, keeping yourselves in the _ back- 
ground, of course. 

It may cost you some money. Most of 
them come at the worst time of the year for 
you, but that is true in nearly every busi- 
ness. One of the best things about the gar- 
den contests is that you can repeat them 
every year. With slight variations, you can 
keep the ball rolling and pile up your sales. 

Retail Store Outlets 

I know how delighted the five-and-ten 
cent stores and department stores are (Oo 
get a carload of roses at a bargain price 
which they can feature at a sale and attract 
people into the store. They lose money on 
the roses, perhaps, but they make up on 
other things they sell. It is fine for the 
stores but how about the Nursery business? 
Some of you find it a very good outlet for 
surplus stock. But I do not think you 
should furnish the “loss leaders” and the 
“special inducement merchandise” for other 
businesses. 

I don’t believe that sort of thing is doing 
you very much good, because few of those 
plants grow. Some of you seem to have the 
idea that if rose bushes bought from the 
five-and-ten do not grow, the purchasers 
will come té6 you for others. But do they? It 
seems to me that you should dig into this 
very carefully and determine whether or not 
such sales really pay. There is more money 
in selling your surplus at retail in your ter- 
ritory. 

Give more attention to developing plant- 
ing on a larger scale in suburban develop- 
ments, going to the people who lay out the 
plats in the beginning and getting them to 
do the planting then. It is being done here 
and there. It can be promoted to advantage 
and on a profitable basis for you. 

Other things that seem to me to be good 
sales possibilities are planting around filling 
stations and wayside places that are being 
improved these days. Then there are the 
yards surrounding country schools, churches 
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The Status of Nursery Inspection in Texas 


Handicaps of Meager Funds With More to Accomplish Than Any Other Nursery Divi- 
sion in the United States—A. A. N. Sentiment Quoted 


In his address at the Dallas convention of 
the Southwestern Nurserymen’s Association, 
J. S. Woodard, chief of the Nursery and 
Pecan Division of the Texas Dept. Agricul- 
ture reviewed briefly his presentation of the 
status of Nursery inspection in Texas which 
was made at last year’s association meeting. 
Concerning the tabulated figures on number 
of Nurseries and number of inspectors in 38 
states he said: 

Here we see that Texas, the largest and 
considered the greatest agricultural and 
horticultural state in the Union is at the bot- 
tom of the list, having more Nurseries to in- 
spect, more territory to cover, having fewer 
number of inspectors, all of them receiving 
a smaller salary and less traveling expense 
fund, than any other Nursery division in the 
United States. It seems to me that we 
should be ashamed of this record and should 
not quit until Teaxs is well up toward the 
top of this list. To prove to you that it is 
best to let our needs be known, note that 
from just what little publicity was given this 
matter last year the legislature appropriated 
funds to employ the number of Nursery in- 
spectors that we asked for; appropriated 
funds to employ ten inspectors. This passed 
both houses without a dissenting vote, but 
the governor vetoed the salary of all except 
two. Up to that time we had five. The sal- 
ary of the chief Nursery inspector has been 
vetoed by the governor every year for the 
last four years. 

With the assistance of these two new in- 
spectors, we have been able to enroll 338 
new places since this time last year, and we 
have collected about two thousand dollars 
more than we have ever collected. This 
two thousand dollars will more than pay the 
salary of one of the twe new men. Of these 
338 new places, more than 200 are dealers, 
men who have been dealing in Nursery and 
floral stock perhaps for a number of years 
and have been getting by without paying a 
fee or having the stock inspected. It is my 
opinion that a dealer is the most dangerous 
kind of Nurseryman that we can have. He 
buys all of his stock from areas where he 





can secure it and buys the cheapest kind of 
stock that he can find. This is assembled in 
his back yard or in his heel yard and the 
first thing we know he has distributed some 
dangerous insects and diseases throughout 
a wide area. If we can have eight or ten 
good inspectors and be able to pay them a 
reasonable salary so that they would not be 
looking for a better place all the time, we 
would soon be able to enlist or put out of 
business all of these people who are getting 
by without paying a fee. 

There is no question that the Nurserymen 
are willing to do their part in this matter, as 
they went on record last year at the meetin 
as being in favor of increasing the fees | 
by the Nurserymen to such extent that the 
fees would take care of the work. 

I have been in constant touch with a num- 
ber of other states and have attended the 
Southern Plant Board meeting at Knox- 
ville, Tenn. This meeting was composed of 
the chief Nursery inspectors of twelve or 
fourteen southern states. I have learned 
that this organization and also the American 
Association of Nurserymen have gone on 
record as being in favor of (and have ap- 
pointed committees to work out) a more 
simplified system of movement of Nursery 
stock from one state to another. As it is, 
practically every state in the Union has dif- 
ferent rules and regulations concerning the 
movement of Nursery stock into the state. 

Under the new plan, all that would be 
necessary for you to make a shipment of 
Nursery stock from Texas into any state in 
the Union would be to tie your Texas ship- 
ping tag on the shipment and any other state 
would have to accept it. They hope to abol- 
ish all out of state fees and bonds; and 
every greenhouse and Nursery in the United 
States must be inspected at least twice each 
year. This criss-crossing and cutting di- 
gonally across Nurseries and greenhouses 
and saying that they are inspected, would 
have to be stopped. Under this plan, every 
plant must come directly under the observa- 
tion of the inspector. 


“Today’s is an advertising buyers’ mar- 
ket.”—William Wrigley, Jr., Chicago. 


A Campaign Tie-Up 

O. Joe Howard took advantage recently of 
a visit to the Howard-Hickory Company, 
Hickory, N. C., by a representative of the 
Charlotte, N. C., Observer. This is how Mr. 
Howard put it: 

“There is inborn in the new home owner 
the desire and intention, whether his home 
be modest and his place secure or whether 
his premises be elaborate and his home a 
mansion, to eventually have a place that will 
be attractive, strikingly effective, earning 
the admiration of the general public and pro- 
ducing the atmosphere of a genuine home.” 

To which the representative added: With 
landscape gardening recognized as an art, it 
is easy to understand that the average lay- 
man has little occasion in his training, edu- 
cation or vocation, to study this art. Mr. 
Howard prides himself on the fact that the 
members of his staff are well trained and 
equipped to give the advice needed and help 
the owner of a small home as well as the 
owner of a mansion to make his place a 
thing of beauty which, according to the 
poets, “is a joy forever.” 


H. C. Brashfield’s South Florida Nursery, 
Clearwater, Fla., is to have a framework of 
iron pipe transformed into a Spanish-moss- 
covered arbor 125x135 feet sheltering or- 
namental plants, lighted at night for perma- 
nent display. 


Narcissus in Florida—Approximately 
100,000,000 narcissus bulbs were grown the 
past season by 179 Florida Nurseries, ac- 
cording to storage inspections for pests 
which have just been completed and an- 
nounced by J. C. Goodwin, Nursery in- 
spector with the State Plant Board. A year 
ago 82,000,000 bulbs were produced by 147 
growers. 





BIGGER PROFITS FROM BETTER MERCHANDISING—NICHOLS 


and farm houses. There is no reason for 
placing less emphasis on the rear yard of 
tarm houses and country places than on 
the city and town places. 

“Outdoor Living Room” 

You can follow what is being done by 
furniture and department stores to sell in- 
door living room furniture. How many 
times have you completely made over your 
own living room? You don’t do it that way. 
You decide that this fall you will paper the 
walls and repaint the woodwork and, if 
business is good, you will get a new rug. 
Then next year you will buy a davenport 
and a couple of end tables, and possibly a 
lamp or two. You have an upright piano 
and think you ought to be up to date and 
get a three-legged one, but you are afraid 
the grand piano will have to wait. In other 
words, you don’t do it all at one time. 

This principle can be applied to the out- 
door living room. You can sell the whole 
Picture but actually, as in the indoor living 
room, not everything at once, but gradually, 
according to their ability to pay. This 
autumn, a wall of living green. Next spring, 
a new ground covering—better grass and a 
tree. Later, a piece of garden furniture; a 
fountain or bath to attract the birds and 
give them garden music in their outdoor 
living room. 


If you are ever going to sell the families 
in the lower income brackets, you will have 
to provide some kind of financing plan. 
They are buying everything else on the in- 
stallment plan. They would like to buy 
shrubbery on the installment plan. It would 
be good business to give them such a plan. 


Restrict Your Sales Territories 


You are all scrambled up; all fighting for 
all of the market. Most of you are doing 
what a wholesale grocer in Louisville used 
te do. Eighty-one per cent of his business 
was in the Louisville market, about twenty 
miles in diameter. Nineteen per cent of his 
business took him all over the South—as 
far as Key West. He lost money on every- 
thing outside of the Louisville area. So it 
is in your business. When you go too far 
afield, you lose money. More intensive work 
in a smaller territory usually increases pro- 
fits. 

Closer Cooperation 


You think of each other in this business 
as competitors. Your competitors are not 
the other men in this industry. Your real 
competitors are all the other businesses 
which are trying to sell more—the auto- 
mobile manufacturers, the movies, the cloth- 
ing people, golf and things of that kind. 


The worst enemy of your association is 


the unwillingness of individual members to 
do those things which, if done by each in- 
dividually, will increase profits. “A man’s 
worst enemy is his own disinclination to do 
the things he knows will make him a profit.” 


At the beginning we agreed you are in- 
terested in more profit dollars. Have you 
ever analyzed that idol of America? It ‘s 
made up of two straight lines and one 
curved. The first line stands for the most 
important person in the business, not here 
today—the customer—without whom there 
is no business. Paralleling that is the line 
that represents you and your business. 

Geometry tells us parallel lines never 
meet. That is true in your business. Your 
grandfather may have started your business 
and there are people who have lived in your 
neighborhood for three generations who 
have not bought from you. Others bought 
frcm you one year and from some one else 
another year, and perhaps from a mail order 
house the next year. They are gypsies, not 
customers. : 

The curved line that completes the dollar 
mark stands for the band of steel that will 
tie your customers to you throughout the 
years. It is the service you give, the service 
of merchandising the things people want, 
which, properly planted, will give them a 
real home. 
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Many Folks Tell Us How to Increase Sales 


But Few Instruct Us How To Increase Collections—Now Here Is a Little Journey With 
Paul C. Lindley on Collection Tours 
As Outlined by Him at the Norfolk Convention of the Southern Nurserymen’s Association 


(Continued from Page 163) 
flowers and plants about October 10th. 

On all our 90 day accounts, and older, we 
are using this motto of Jack Frost, AL- 
WAYS ON TIME WHEN AN ACCOUNT IS 
DUE. 

Our terms are 30 days. 

We are glad to be in a position to extend 
you 90 days, but after that time a check, 
please, or at least a REASON. 

November 

Autumn to all Nurserymen and florists is 
a real event. We have weathered the 
elements, growing a crop of “Sentiment,” 
and these fall days, so near the end of the 
year, find us balancing our accounts, making 
plans for the next year, sowing that you 
may reap and assist us in making a more 
beautiful and fruitful Southland. 

This month is the time of the calendar 
which stirs every heart—THANKSGIVING. 

It is also the time of the calendar when 
our current year ends. We appreciate your 
help and hope you can send us a check for 
value received. 

December 

MONEY, MONEY, everywhere, but not a 
copper from you. This is an old saying, but 
not as true today as BUSINESS, BUSINESS, 
everywhere, but awfully hard to collect. 

And why is money hard to collect? Be- 
cause the buyer will not cooperate with the 
seller and pay all bills promptly each 30 
days. Why not make it easier for all con- 
cerned by cooperating now? A stamped en- 
velope is enclosed. We're patient and a 
word of encouragement will cause each of 
us a 

A Merrier Christmas. 
MONEY TALKS— ° 
The Dollar Mark $ is a modification of the 
figure 8, denoting a piece of 8 cards, or as 
the dollar was formerly called a piece of 
eight—one time written as “88,” later 
shortened to $, now $. 

A check for your PAST DUE account. we 
will RELAY and keep MONEY TALKING— 
TALKING—TALKING. 

The 3 F’s 

FRIENDS 

FUNDS 

FOUNDATION 

Paying all bills promptly makes FRIENDS, 
provided FUNDS for a FOUNDATION for a 
successful business. Your check is neces- 
sary. 


We like to be considerate, BUT—when we 
do not pay our monthly bills by the 10th, 
the bank informs us they hold a draft for 
collection. We can’t pay these drafts 
if our friends do not pay their monthly bills 
by the 10th. 

Our terms are 30 days. 

Will you help us check the draft? 

You should have no reason to be offended 
when we ask you to please settle the amount 
promptly. 

We should have no reason to make apology 
for asking for same. 

This is a GENUINE REMINDER that if 
this is a just debt it should be settled. If 
there is any misunderstanding, tell us your 
grievance; it will be quickly settled satis- 


factorily. 

Terms 30 days. If you wish extension, write 
us. 

We will gladly cooperate with you. 


“Face-Pidgin” 

(Loss of face) 
Do you know that in China the person who 
gives a promise to pay is bound to do so at 
the appointed time? Should he fail, not 
only is his standing affected with the partic- 
ular firms who have extended him credit, 
but a breach of promise to pay means loss 
of social and commercial position in the 








community, as well as ostracism by his own 
family. The Chinese will go to almost any 
length, make almost any sacrifice, rather 
than risk “loss of face” through failure to 
meet such obligation. 

At the expiration of 30 days (our time 
limit) we expect payment. A reasonable ex- 
tension may be had, if requested. 


If a body trust a body 
And fail to get pay: 
May a body ask a body 
Please remit today. 
Results and Reactions 

Here’s an answer to the last one set to 
music: 
“If a body trust a body 
And fail to get guaranteed shrubs replaced: 
May a body ask a body 
If his name from your credit list should be 
erased.” 


“An oversight, forgive me.” 


“Am sorry I was so slow.” 

“Impelled by the classic poem appearing 
on the enclosed statement, I am sending 
herewith my check.” 

“Your favor of June ist to hand, and I am 
enclosing herewith check for $47.05 to cover 
balance due by Mrs. J. W. M. The letter 
you wrote is very pleasing, as I thoroughly 
appreciate the ‘Heavy, heavy hangs over 
our heads” position, and I am enclosing 
check as asked for.” 


“A bill for flowers was forwarded to me 
from Mount Airy yesterday. I had for- 
gotten about them completely. I believe 
they were ordered last May. 

“I am enclosing a little bit over the 
amount to pay for the postage on the other 
statements which I feel sure must have been 
mailed home before. 

“Also may I congratulate you on the word- 
ing of the letter accompanying the state- 
ment. Only a near genius could think of 
such ‘uniqueness.’ 

“Hoping to have dealing with you in the 
future, if for no other reason than to receive 
so original bills, I remain 

Yours very truly, 

“It is not often we receive a ‘pill to take’ 
as nicely sugar-coated as the one containtd 
in your letter of May 2nd. I am sure if we 
could all follow that plan, our delinquents 
would pay up for the pleasure there is in it. 
We are glad to say we do not need the 
string, because this little account is con- 
tinually before us, and we are now ready to 
discharge the same; therefore, we will not 
wait ‘til June but enclose the check here- 
with.” 


“IT regret miserably to say that it is 
physically impossible for me to pay any 
debt until business opens up. It is not my 
fault that business went to hell. It is the 
bankers’ fault. I can’t sell anything or bor- 
row any money and there is none here to 
steal. This is the blunt truth and my soul 
is grilled out of me for making excuses for 
not being able to pay debts. I am sorry. I 
thank you for your patience. The account 
is good, but it will very likely not be paid 
this fall.” 

The above extracts from a few letters that 
get the money. We have received many 
others and I believe you will agree with me 
that it is unusual to receive a letter when 
you are asking the customer to “come 
across.” 

The only account we have lost that we 
can trace directly to our collection appeal 
was the March letter relating to the Lion 
and the Lamb. His name was March, and I 


can’t blame him for he would not know we 
were using a form letter. 

The Nursery industry needs “new fangled” 
plant material if we keep step with the 
times, also try the “new fangled” letters for 
quick action on slow accounts. 

October 1, 1930 Letter 

The pendulum of business is swinging up- 
ward! Fall has arrived, cotton and tobacco 
are now selling. 

We have carried your account over the 
dull summer months. We think we’ve done 
OUR part! Will YOU do yours by return- 
ing in the inclosed stamped envelop an 
answer to the following: 

Is there an error? 
Price or terms wrong? 


is. 
() 
Ce btw en ndues days extension. 
( ) Would like to give note ...... days. 
( ) Oversight. 
Bis 5. errr days 
( ) Check enclosed. 
( ) Remarks: 
Your account is...... standing since..... 
Thanking you. 
President. 


An Overproduction Problem 


The over-production bogie again is con- 
cerning Orange County, California, citrus 
growers, according to reports that are pour- 
ing into Redlands headquarters of Mutual 
Orange distributors. With Orange County 
alone planting from 1,000 to 2,000 acres of 
new orange groves each year and other Cali- 
fornia counties planting about 5,000 acres 
annually, leaders in the industry are discus- 
sing the problem of future over-production 
or the creation of additional markets for 
citrus fruits, which will offset the eventual 
increase in production which may result 
from the plantings. 

The extent of such new plantings is shown 
by the fact that Orange County Nursery- 
men shipped more than 300,000 young trees 
to other counties of the state this spring. 

That the market may absorb this in- 
creased production through export trade and 
increased facilities for handling oranges at 
shipside iced warehouses, is one prediction. 
In 1929 Orange County marketed the heavi- 
est crop in its history, and without apparent 
difficulty, due to the manner in which the 
export market took up the surplus. The 
oranges were sent to England, France aad 
even Spain, as well as to the Orient. 

Heaviest new plantings are taking place 
in Orange and Ventura Counties, with 
humerous new groves showing up in San 
Diego County. Offsetting that is an appar- 
ent standstill in Los Angeles County, one of 
the principal growing counties, due to the 
rapidity with which metropolitan areas are 
encroaching on orchards. That may offer a 
solution eventually, according to experts, in 
that cities will grow into orange groves as 
rapidly as new groves are planted on avail- 
able soil. 

Ventura County was the chief buyer of 
Orange County trees, with San Diego and 
Santa Barbara Counties taking some. 


AMERICAN NURSERYMAN should be 
regularly on your desk. A business aid. 
Bristling with exclusive trade news. Ab 
solutely independent. Chief exponent of the 
American Nursery Trade. 
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E. P. BERNARDIN 


Parsons 


Wholesale Nurseries 
PARSONS, KANSAS 


Fstablished 1870 


Specialties 
Amoor River North Privet, 2 yr., 
2-3 and 3-4 ft., well branched. 
Bungei Catalpa, 44-8 ft. stems. 
Lombardy Poplar, 5-6 to 10-12 ft. 
Thurlow Willow, 5-6 to 10-12 ft. 
Lonicera Bella Albida, 2-3 to 5-6 ft. 
Deutzia Pride, 2-3 to 5-6 ft. 
Forsythia Asst., 2-3 to 4-5 ft.. 
Tamarix Asst., 2-3 to 5-6 ft. 
Purple Wisteria, 2 & 3 yrs. 
EVERGREENS—Biotas and Jun- 
ipers, in good supply. 
Early Harvest B. B. root grown 
plants. 
Long list of Ornamentals in gen- 
erous supply. 








RHODODENDRONS 


Kalmias, Azaleas and 
Hemlocks 


We supply only carefully selected 
plants of the above in any quantities 
and sizes. 
They are collected from the 16,000 
acre estate owned by the Linville Im- 
provement Company, which has an ele- 
vation of 4,000 to 6,000 feet. 

Fall shipments commence about Sep- 
tember first. 
Spring shipments about March first. 


LINVILLE NURSERIES 


“Crest of the Blue Ridge” 
Linville, North i 
L. A. and P. J. A. BERCKMANS 
Formerly of the late firm of 
P. J. BERCKMANS COMPANY 


Associates 
AUGUSTA GEORGIA 





grades. 


now. That's a tip. 


more but they are worth it. 


——e 
Se 


Headliners for Coming Season 


ORNAMENTAL SHRUBS—by the carload. New England 


grown popular sorts at popular prices. 


H. T. and H. P. ROSES—budded on Multiflora—best of 


a'l understocks—for November and early spring. 
BARBERRY THUNBERGI—=3 year, good property, all 
BARBERRY THUNBERGI—2 yr., 12-15 inch, 15-18 inch 

and 18-24 inch—will make very low prices. 


BARBERRY THUNBERGI SEEDLINGS—better order 


PEACH TREES will be scarce—fine lot, Eastern varieties. 


APPLE, PEAR, PLUM will be wanted before season is 
over. Offer in carloads for late fall delivery. 


AMERICAN GROWN FRUIT TREE SEEDLINGS—Apple 
and Pear, top grades only, 1/4 and 3/16. 


FRENCH FRUIT TREE SEEDLINGS, Mahaleb, Myrobo- 
lan. No adjustments on these items this year. Cost a little 


C.R. BURR & COMPANY, Inc. 


Manchester, Connecticut 





















Small Fruit Plants 
And Lining Out Stock 


Grown In the Heart of Ohio 


LATHAM—CHIEF—VIKING 
ST. REGIS—RED RASPBERRY 
LOGAN—The New Mosaic Resistant 
Black Cap Raspberry 


KOLKWITZIA AMABILIS 
KOREAN SPIREA—-RED BARBERRY 


Send for Complete Wholesale Price List 


W. N. SCARFF’S SONS 


NEW CARLISLE, OHIO 





————— 
— 
PERFECTION 
; MARKERS 
NURSERY Plant Stakes 
Nursery Markers 
ow Markers 
Headquarters for Plot Markers 





Plant Labels 
All made of galvanized steel. 
Last for years. Readily changed 
- ee. different markings. 
ard is glass covered. Let us 
Plant Stake help you mark your stock with |; 
Card 11-4x3 im. certainty and coouient j 
NO WOOD STAKES 
TO PREPARE 
NO PAINT TO PEEL 
Use Perfection Mark- 
ers and be absolutely 
certain! 
A trial will prove their 
worth. 
Write for descriptive 
literature and remarkably 
low prices. 


S-W SUPPLY CO. Nursery-Plot-Row-Markers 
Girard, Kansas Card 2 1-2x4 1-2 inches 












TREE SEEDS 


Send for catalog listing Tree, Shrub, 
Perennial and Evergreen Seed. Collected 
from all parts of the world. 

CONYERS B. FLEU, JR. 


6626 Ross St., Germantown, Pennsylvania 











AMERICAN NURSERYMAN should be 
regularly on your desk. A business ald. 
solutely independent. NOT OWNED BY 


NURSERYMEN. 





NOTICE 


All “American Nurserymen” wishing to 


do business with Europe should send for the 


HORTICULTURAL ADVERTISER 

This is a British Trade Paper read week- 
ly by all the chief accredited horticultural 
traders. Annual subscription to cover cost 
of postage, $1.85. Money orders payable 
at Nottingham. 

As the H. A. is a purely trade medium, 
applicants should, with the subscription, 
send a copy of their catalogue or other 
evidence that they belong to the nursery or 
veed trades. Address 
Horticultural Advertiser (1930) Ltd. 


Nottingham, England 


JUL. STAINER 


Wiener-Neustadt, Austria 
Founded 1860 
Largest Austrian Kilnhouses—Own Nurseries 


We supply all 


FRUIT TREE SEEDS 

Wild Mazzard Cherries, Mahaleb 
Cherries, Myrabolan Plums. 
Austrian Wild Apple and Pear Seeds 


a. s. o. as well as all kinds of seeds of 


Conifers, Ornamental Trees 
and Shrubs 


of the new crop and of best quality 
WRITE FOR CATALOGUE 
Cable Address: Samenstainer Wienerneustadt 





ferbury 


BUXUS SEMPERVIRENS 
in sizes from 10 to 28 inches 
B. SUFFRUTICOSA 
in sizes from 4 to 18 inches 
WRITE FOR WHOLESALE PRICE LIST 


CANTERBURY NURSERIES, Inc. 


Box A EASTON, MARYLAND 


Boxwood 











FOR TRADE 


CLOSING TIME: 


ADVERTISEMENTS 





1st of Month Issue 
First Forms: - 23rd each month 
Last Forms: - 25th each month 








AMERICAN NURSERYMAN—Semi-Monthly 


15th of Month Issue 
First Forms: - 
Last Forms: - 


8th each month 
10th each month 
If proofs are wanted, copy should be in hand previous to above dates 


American Fruits Publishing Company, P. O. Box 124, Rochester, N. Y. 
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American NurseryMan 


American Nursery Trade Bulletin 








CHIEF EXPONENT OF THE 
AMERICAN NURSERY TRADE 


Featuring the Nursery Trade and Plant- 
ing News of American and foreign activities 
as they affect American conditions. Foster- 
ing individual and associated effort for the 
advancement of the Nursery and Planting 
Industry. 

Absolutely independent. 


OFFICIAL JOURNAL 
PACIFIC COAST ASSOCIATION “a4 NURSERYMEN 
Largest District Organization in the Trade 
ILLINOIS STATE NURSERYMEN’S ASSOCIATION 
Leading State Nursery Trade Organization 


Published Semi-Monthly by 
AMERICAN FRUITS PUBLISHING CO., INC. 
39 State Street, Rochester, N. Y. 























Kind 
SUBSCRIPTION RATES 

Ome Year, in advance ~ $2.50 

To Foreign Countries and Canada - 3.00 

Simgle Copies - @ 20 








ADVERTISING RATES on Application 


Advertisements should reach this office by 
the 10th and 25th of the month previous to 
as J = of publication. 

roof of advertisement is desir time 
aaa “pe allowed for round a. transmission. 








ROCHESTER, N. Y., OCTOBER 15, 1930 








FOUNDER OF AMERICAN NURSERY 
TRADE JOURNALISM 


the personal 
direction of Ralph T. Olcott, of Roches- 
ter, N. Y., who later founded the AMER- 
ICAN NURSERYMAN on bread and un- 
tramme) lines. 


“The dean of Nursery Trade Journal- 
ists..—John Watson. 








A Policy Roundly Echoed 


“Cultivated Americans, impatient 
with cheap sensationalism and windy 
bias, turn increasingly to publications 
edited in the historical spirit. These 
publications, fair-dealing, vigorously 
impartial, devote themselves to the 
public weal in the sense that they 
report what they see, serve no mas- 
ters, fear no groups.”—Time Maga- 


. 


zine. 








“Distribution has been much 
stressed, perhaps correctly, by execu- 
tives, organizations and business 
analysts as the present main problem 
of industry. Nevertheless, I am of 
the opinion that there can be no sound 
distribution that is not based on sound 
production. 

“To find and serve a market is to 
presuppose a capacity to produce 
economically, wastelessly. Buyers 
have a way of seeking out the produc- 
er who best serves them at the fac- 

y.”"’"—Charles Ault, Auburn, Me. 


BOUGHT ON MERIT 
The circulation a the “American Nur- 











and deferred payments never being em- 
wleyed. 


The Mirror of the Trade 





CAMPAIGN ACTIVITY 


An effective lot of working material for 
subscribers to the Nurserymen’s National 
Publicity Campaign is going out regularly 
from the Davenport headquarters. To 
create greater interest in fall planting a 
special press sheet was sent to editors gen- 
erally. Another will follow. Importance 
of woody plants for framing the outdoor 
living room is stressed. 

Advertising committee met recently in 
Davenport and discussed advertising plans 
for next spring. The American Magazine 
was added to the schedule of publications; 
a color page will appear in the February 
issue; a half page in black and white in 
March. This will give added circulation of 
2,313,681 toward the ultimate goal of the 
campaign. Farm Journal, which is giving 
excellent results, is continued on the sched- 
ule; Nature Magazine was added. Style 
appeal has proved most successful; January 
and February advertising will feature this. 
Initial costs of the Outdoor Living Room 
booklet having been met, it is practicable 
to reduce the price per copy from 25c to 
10c to the consumer. Advertising in the 
spring months will run in Ladies’ Home 
Journal, American Magazine, Better Homes 
& Gardens, Country Gentleman, Farm 
Journal, Nature Magazine—a fine showing 
upon entering the third year of the Cam- 
paign. 

The belief that the Campaign did much 
toward offsetting effects of general busi- 
ness depression is becoming stronger and 
stronger in the trade as events of the year’s 
developments are received. 

A highly attractive full page in color with 
striking bull’s-eye feature ornaments the 
October issue of the Ladies’ Home Journal. 

Advertising Bulletin for October features 
the able selling talk by F. J. Nichols which 
has been appearing in easy reading install- 
ments in American Nurseryman. We hope 
our readers have found time to study the 
many practical points advanced in this ad- 
dress. They are especially timely. They 
show how to meet present day competition 
effectively. 





“IS IT A MENACE” 

Through the clogging of the chan- 
nels of communication throughout the 
trade with general matter freely dis- 
tributed, the American Association 
has lost much effect of real boosting 
material for the Nurserymen’s Pub- 
licity Campaign. 











. The legislative and other work of the A. 
A. N. has been amply aided through the reg- 
ular trade journal channels, despite diffi- 
culties, acknowledgment of which has not 
been permitted in other than private com- 
munications. 





Dominion Forest Nurseries—The distri- 
bution of trees from the Dominion govern- 
ment forest Nursery stations (tree farms) 
in the prairie provinces in the spring of 
1929 totalled 8,676,175 trees. Of these 
8,537,375 were broad-leaved trees (maples, 
ash, cottonwood, etc.), and 138,800 coni- 
fers (pine, spruce, etc.). The Nursery at 
Indian Head, Saskatchewan, furnished all 


the conifers and 4,248,450 of the broad- 
leaved trees, and the Nursery at Suther- 
land sent out 4,313,475 broadleaved trees. 


.Broad-leaved trees were supplied to 6,486 


settlers and conifers to 967 applicants. 





How To Correct 

Says Ralph S. Lake, Shenandoah, 
Ia., Nurseries: “On account of over- 
production of Nursery stock, efforts 
in the next two or three years must 
be centered on merchandising rather 
than on the production of more stock.” 

The columns of American Nursery- 
man this year have teemed with ar- 
ticles by experts on merchandising. 
They are worth re-reading and study; 
practical and highly suggestive of 
effective ideas. 











California Protest Also 

Twentieth annual convention of Cali- 
fornia Association of Nurserymen at On- 
tario, Cal., Sept. 25-27, was attended by 
more than two hundred and presented a 
program of much merit which was duly dis- 
cussed. Trade exhibits ‘were better than 
usual. The entire proceedings were a 
marked success. President John A. Arm- 
strong’s annual address was published in 
the last issue of this journal. 

The report on plant standardization, by 
President-elect H. J. Scherer was an im- 
portant phase of the proceedings. The plan 
will be put into immediate effect. 

“The Government in the Nursery Busi- 
ness” was the subject of a call to action by 
R. E. Page, of the Page Nursery Co., Chino, 
Cal. 

Economic and commercial phases were 
dominant in the discussions. Leading cul- 
tural subjects were: Camelia culture; new 
roses; deciduous fruit bud selection. To 
President Armstrong is due high praise for 
masterly handling of the convention and for 
his able annual address. 


Officers elected: President, H. J. Scherer, 
Compton; first vice-president, H. A. Hyde, 
Watsonville; vice-presidents, George Bud- 
gen, Berkeley; Jim Asher, Los Angeles; 
David S. Ward, Eureka; F. A. Tetley, Jr., 
Riverside; secretary, Henry W. Kruckeberg, 
Los Angeles; treasurer, M. R. Jackson, 
Fresno; directors, W. B. Clarke, Albert 
Morris, M. R. Jackson, John A. Armstrong, 
S. A. Gebhard. 

Vice-President Tetley invited the associa- 
tion to meet in Riverside in 1932. Treas- 
urer’s report showed $1,142 on hand. Trade 
exhibits were by 19 growers and manufac- 
turers. 


Attorney General Mitchell has directed 
Census Director Steuart to refrain from 
giving out any information gathered by 
census enumerators—referring, of course, 
to other than the impersonal aggregated 
totals which constitute the regular census 
reports. This action is in line with what 
was promised the people of the country 
when the enumeration was in progress, in- 
cluding the special. horticultural census 
strongly advocated in these columns. 





The South Alabama Nurserymen’s Asso- 
ciation meets quarterly on the second 
Wednesday of the month, beginning in Janu- 
ary, at the Cawthorn Hotel, Mobile, the an- 
nual meeting. Other meetings are held at 
the Nurseries of members. The July meec 
ing was at the Overlook Nurseries, Crichton. 
Next meeting will be at the Tom Dodd Nur- 
sery, Semmes, on Oct. 8. General discussion 
takes the place of a regular program. These 
field meetings have proved popular and edu- 
cational. Officers are; President, B. O. 
Jones, Citronelle; vice-pres., A. A: Rich, 
Foley; secy-treas., W. H. Pollock, Irvington. 
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In the Absence of Any Official Notice, the Contractor Who Solicited the Printing Job 
Assumes Responsibility and Makes Reply—Observations 
“Sketch the World Exactly As It Goes”—Byron 


In the survey of factors likely to operate 
for or against the interests of the American 
Association of Nurserymen, especially in 
view of activities planned for the im- 
mediate future, attention was directed in 
the October 1 issue of this journal to one* 
having potential adverse bearing on such ac- 
tivities. Many instances of factors operat- 
ing in behalf of the association’s interests 
and those of the trade generally have been 
cited in these columns. 

It is significant that the only resulting 
comment in this case for publication is by 
M. R. Cashman who urgently sought and 


was finally accorded, after much hesitation, 
the contract for printing, under specific 
restrictions, what developed unexpectedly 
into a trade journal (most of the contents 
being matter previously published in regular 
commercial trade journals), issued by au- 
thority of the association, bearing the mis- 
leading sub-title: “A business publication 
of the American Association of Nurserymen 
for its members,” but circulated throughout 
the trade regardless of such membership; 
the direction thereof being placed in and 
presumed to remain in the hands of the 
secretary of the association. 


It is particularly significant that the reply 
bears no evidence of being either author- 
ized ‘or sanctioned by the executive com- 
mittee of the American Association. In- 
deed, announcement is made: “A copy will 
also be sent to each member of the Board.” 


A summary of the reply is sufficient at 
this time, since it has been printed and 
widely circulated at association expense 
before it could appear in this journal. It is 
to be noted how wide of the mark it is, as 
it dwells upon matters 

Of price—money 
stead of principles; 

Of “protection of commercial trade 
journals” by the association’s publica- 
tion; 

Of the A. A. N. being dependent upon 
a publication of dubious influence in 
battles for Nursery interests; 

Of entire acquiescence on the part of 
commercial Nurserymen in government 
competition with commercial Nurseries, 
if only government Nurseries will charge 
commercial Nursery prices; 

Of objection to the policy of criticising 
as well as approving and fighting in be- 
half of A. A. N. activities and the trade 
generally; 

_ Of the merit of the price for advertis- 

ing in the association’s trade journal, 

without stating that this feature was in- 
sisted upon by the A. A. N. executive 
committee as one of the restrictions under 


consideration—in- 





*The factor: An unexpected outgrowth 
of continuing, as an association project, the 
publication by a former association presi- 
dent of a brochure to promote the activities 
of his administration. 

The outcome: Production in the name of 
the association of a trade journal, for trade- 
wide circulation, with money paid in dues by 
regularly established commercial trade jour- 
nals, in direct competition with the latter, 
while the association took exception to the 
governmental practice of conducting com- 
mercial Nurseries with money paid in taxes 
by regularly established commercial Nur- 
ety men, in direct competition with the 
atter. 











which the printer of the publication must 

operate if at all; 

Of selfish trade interests; 

Of courting favor with advertisers 
rather than independently presenting 
truths; 

Of the impossibility “to make your 
paper an organ of the Nurserymen’s 
Association.” a 
The publication referred to isn’t a house 

organ at all; since, belying its sub-title, it is 
not for American Association of Nursery- 
men members any more than it is for any- 
one in the trade, just like any trade journal, 
having been sent regularly to Nurserymen 
all over the country regardless of A. A. N. 
membership. Some ideas not heretofore 
expressed are in the reply. The trade will 
have its own opinions thereon. A new one, 
for instance, is the last paragraph in the 
above summary. 

One statement in the surface reflections 
of the reply deserves special attention—the 
reference to criticism. The usefulness of 
any journal, representing a phase of aggre- 
gated human effort, whose policy precludes 
the expression of intelligent criticism upon 
occasion, is problematical. In most cases 
that kind of criticism rests on a sound basis 
and therefore meets wide approval. Honest 
purpose need not fear such criticism which 
has been the safeguard of institutions a)- 
ways. 

Arguments for suppressing criticism at- 
tract special attention. 


The nature of the reply in question calls 
for this observation: 

Quality material built on principle with 

an eye single to the welfare of the in- 

dustry, combined with absolute indepen- 


dence, while constantly boosting whole- 
souled, unselfish effort at real progress, 
directing attention fearlessly to obstacles 
as they arise, constitutes the policy of the 
AMERICAN NURSERYMAN;; this policy 
has elicited the acclaim of all who are 
like-minded. 

The whole subject reverts to the mat- 
ter of ethics of which Nurserymen as 
well as those in other trades are likely to 
hear much in the near future. 

Said President Kelsey five years ago: 
“A Nurserymen’s code of ethics is 
laughed at by many Nurserymen, yet the 
greatest commercial body in America, the 
United States Chamber of Commerce, 
has just adopted one. This fact might 
give pause to those of our members whose 
risibles are so easily excited.” 

And that was in the midst of the battle 
which, despite opposition, the AMERI- 
CAN NURSERYMAN fought success- 
fully in the interests of the American 
Nursery Trade; until now most of the 
regional Nursery organizations either 
have or are preparing to have Codes of 
Ethics. 

It is to be expected that we shal! next 
be told that a Code of Ethics is all poppy- 
cock; that it is not wanted any more than 
is criticism. 

But one or more subjects relating to 
business ethics constituted chief phases 
of the proceedings of Nursery trade 
gatherings this year from coast to coast, 
the American Association itself witness- 
ing a ringing call to action on the sub- 
ject by the retiring president now a mem- 
ber of the executive committee. 





Nurserymen to Make Deserved Exposure 


American Association of Nurserymen iu 

January of this year, A. M. Augustine, 
told the Illinois state forester: 

I think I am safe in saying there would 
never have been any complaint from the 
commercial Nurseries relative to state Nur- 
series were it not for the fact that state 
Nurseries have in so many instances gone 
entirely outside of the program for which 
they were organized and have been direct 


|: plain language the president of the 


competitors with the legitimate Nursery 
trade. 
You ¢an find example after example 


where they have almost destroyed the busi- 
ness of legitimate Nurseries, selling and dis- 
tributing Nursery stock to farmers, to 
planters who have used the stock for or- 
namcntal and street tree planting, growing 
and selling stock to the public unfit for re- 
forestation purposes and giving the impres- 
sion to the customers that the Nurserymen 
were charging an enormous profit when the 
facts are, these state Nurseries were selling 
stock far below the actual cost of growing 


it and assuming a position that is destruc- 
tive of the legitimate Nursery business; a 
business which has done and will do more 
to encourage tree planting and reforestation 
many times over than all of the state for- 
estry organizations can ever possibly hope 
to do. 

There is no more reason for a state to go 
into the Nursery business and directly com- 
pete with the Nursery industry than that it 
should go into the manufacturing of agri- 
cultural machinery, clothing, seed produc- 
tion, groceries or any one of a thousand 
commodities that the public buys. 

There is a committee appointed by the 
American Association of Nurserymen that is 
going to try to correct some of these abuses 
that are based on misrepresentation and an 
uneconomical foundation. 

We are becoming better and more closely 
allied in the Nursery industry and I can as- 
sure you that we are going to give some of 
these state Nurseries and universities that 
are doing this class of work, the publicity 
and exposure that their operations deserv::. 








To Demand Legislative Action—At the 
closing session of the 13th annual meeting 
of the Southwestern Association of Nur- 
serymen in Dallas, a resolution condemning 
the practice of the state government station: 
selling Nursery stock in competition with 
Nurserymen was adopted and steps will be 
taken to have the 42nd legislature investi- 
gate the alleged practices in Texas. 


Nation-wide tree planting is urged in con- 
nection with the forthcoming celebration of 
the 200th anniversary of George Washing- 
ton. The appeal is by the American Tree 


Association, Washington, D. C. 

May there be a suggestion here for appro- 
priate incorporation of matter in the work 
of the Nurserymen’s National Publicity Cam- 
paign? 
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Wholesale and Retail Prices 


When Selling Regains Its Courage Editor American Nurseryman: 
a bh = Semeeeaty “~ private in- 
S OUR vaunted American selling only a fair-weather phenomenon? Has it no _ dividuals, who have in their possession 
si : F ; ? wholesale catalogues, call upon us wanting 
| stamina? Does it cave in, crumple up and take the count at the first blow So tak one diets ok Ween Ghabeanie pulses 
It would seem so. ’ > ‘ We feel that there should be a difference be- 
For years the world has watched with amazement, not unmixed with envy, the tween the wholesale and retail prices and 
selling forces of America in action. We have modestly acknowledged the applause. to prevent the retail buyer from getting our 
We knew we were good. ie . wholesale catalogue we have made only two 
And we were. American selling was hard-hitting, tireless, resourceful, en- prices,—an Each and a Ten price. So that 
thusiastic. It not only created demands but it helped buyers to find the means this catalogue will serve for both wholesale 
to satisfy those demands. It raised standards of living overnight, and in the joy and retail, the Each price less fifty per 
of accomplishment it sang as it worked. Lv: ‘ cent, will be the wholesale price; and where 
Came the stock-market squall of last October. Hesitation. Overcaution. goods are purchased in quantity we are al- 


Pessimism. Fear. Rumors of failures and panic. The spirit of Buying depressed. ways glad to make special quantity prices. 
Did Selling roll up its sleeves and — welcome a trial of its strength and We would particularly like to call your 
resourcefulness? It did not. It joined the mulligrubers. It crowded the wailers attention to our Crabapples. These are not 
at the wailing wall. It acted like a tired old man after a long walk on a sultry day. the ordinary Nursery grown stock but have 
What a pitiable spectacle of America’s strong man lugubriously repeating been well spaced and are bushy and are 


hackneyed alibis. “Overproduction,” was a favorite one. But overproduction be- grown mainly for retail work where one or 
came a fact only as eubcsnianusgtlen out-generalled Selling. And on its own two specimens are required to give char- 
field, for it had cracked the hard nut of underconsumption many a time. _But acter to the planting. The prices on these 
Selling gave up. Too fat to fight. It said, “Nobody to buy; nothing to buy it with. are for truck or carload delivery only and 

Shortly before, millions were eager for more and better food, warmer clothing, if they have to be shipped by freight or ex- 
more comfortable shelter; millions desired greater conveniences ; millions yearned press, packing would have to be charged as 
for the luxuries of travel, art, music, books. They were willing to work hard and the plants are so bulky that the boxing of 
exchange their labor and services for those things. _ so these is prohibitive. 

Yet selling accepted the strange story that overnight millions lost these de- We are glad to report that business ap- 
sires, that a miracle had happened and human nature had undergone a remarkable parently is on the upward trend, judging 
change. Nor were “the consumers broke.” The record since then belies that from our own business, and hope that you 
assumption. , , ‘ are finding the same. 

No; “selling” false rumors and calamity put us in the hospital. The real selling JULIUS ROEHRS Co. 
forces of the nation lost heart and nerve. Some openly joined the enemy. Others a ee 
lent aid and comfort by disloyal inactivity. : : : . = 

“It’s a great time to call _— sales and advertising managers,” said a business Albert C. Benninger, park commissioner 
man to me the other day. “They’ll sit back and listen to you for two hours. A of Queens Borough, New York City, is en- 
year ago you got a five-minute appointment for three weeks from Thursday. Too listing public support in the beautification 
busy, selling. But today, nothing doing, and nothing to do. All the time in the Sa fa ton es age lll K. 
world.” icot ‘ : 

There probably was never a time in recent history when selling was at such a within the next five years to clothe every 
low ebb in the United States. large avenue and street in the borough. 

To the everlasting credit of American Selling there are a few who have kept President Nathan Straus, Jr., of the Queens 
faith, who have relished a stout fight and who are coming through as victors. Park Association said: “If our project is 
Such has always been the case. Calamity, war, depression, flood or fire disturbs successful we will have demonstrated the 
the settled order. The churning process brings up from the bottom strange faces feasibility of such a plan if applied to the 
and strange names. : city as a whole. Queens is probably the 

When the fair-weather sun shines again, there are new faces in an industry’s best place for such experiment because of 

icture—new leaders at the helm. Never doubt, you will see their names in the the enthusiasm and public spirit of the peo- 
sare headlines of tomorrow. They have come up from behind, energizing new ple who wish to improve their public high- 
ideas with a fine courage while old leaders were proving to themselves that it ways in cooperation with the city’s ~— 
couldn’t be done. Mr. Benninger announced that his depart- 

But the pity of it is that a glorious march toward greater comfort for greater ment already had established a small tree 
numbers halts because the motive power of American business—our selling forces Nursery in Kissena Park, Flushing. 


—lost vision and courage. : t : 
When American Selling regains its old-time courage, then get ready for 


> Roger Babson says that business will 
better times. 


move forward now if it has two good legs— 
the right kind of advertising and a good 
product. 


Merle Thorpe in October issue Nation’s Business 











- ~ Pe Nursery te : 
eported at the convention of Cali- 
NEEDS OF fornia Association of teanmaen co Supt. B A L S A M F I R 
George E. Woodhams, of the California SPECIMENS 
THE NURSERYM AN Nursery Service, that the doubling of the 
license fee from $5 to $10, (asked for by Good Balsam Fir are hard to get 


; , the Nurserymen to improve the service), 
oian teem ee ah = sa a Cr had doubled receipts to practically $25,000 BUT WE HAVE THEM 


a ay 7 F. hie we and others y ome" 1%-2 feet B&B $1:00 $ ” 00 
cized the large surplu in a stat 72~ » Xxx er J 
FELINS BUNCH TYER] treated entirely by Nurserymen yet turned |2 -3 feet, xxx B&B .... 1.75 15.00 





: into the general state fund instead of used 3 -4 feet, xxx BEB .... 2.50 22.00 
Write for circular and let us explain the to benefit Nursery service. Mr. Woodhams 4 -5 feet, xxx BEB .... 4.50 39.00 
work this wonderful little machine will do. pong bet large a —— will yp ome —_. Did you get our last complete trade list? 
as budgets made up a year ahead will be 
FELINS TYING MACHINE CO. | jrought into conformity to income, The EVERGREEN NURSERY CO. 
1196-C 14th St. MILWAUKEE, WIS. association appointed a committee to work |Established 1864 Sturgeon Bay, Wis. 


with Mr. Woodhams. 














Established 1868 SPIREA VANHOUTTE 






























Leading European Forest Tree Seed House 
wil a A. GRUNWALD’S KILNHOUSES a es > oe 
ieee ~~ --y" .. FRUIT TREES, GRAPE VINES, and 
& TRADING CO FOREST SEEDS FRUIT STONES "te aoe 
Pd NEW YORK.NY. Highest germination and purity Seege © st. 
Picea omorica and other rare specialties HYDRANGEA ARBORESCENS 
; ‘ Reliable—True-to-name 18-24 in. and 2-3 ft. 
HYDRANGEA PAN. GRAND 
IMMEDIATE DELIVERY m. and 2-3 ft. 
EVERGREENS BERBERIS THUNBERGI, CALI N 
6 99 (Dutch) Burlap IN MEDIUM AND LARGE SIZES PRIVET, and all I ty 
BOSKOOP Squares (all sizes) Cedrus Deedara, guteta Auten Nana, mae- SM rtr7 Sua ype dy 7 
s sh an fitzers Junipers, Retin- . 
“BOSKOOP” os osporas and various other large stock for “WEST has the BEST” 
‘TONKING” STAKES all ae Geis tapins nal ict se Ww 
be with us ore buying an possible come 
SHADING BURLAP REED MATS ~, > Nurseries and make a personal Wa B. EST & SONS 
2 selection. PERRY, OHIO 
| Wette for Price-Ldst VALDESIAN NURSERIES, Bostic, N. C. < 
SMALL NURSERY FOR SALE CYDONIA JAPONICA, fime 1 year stock, The AMERICAN NURSERYMAN is 
Fruit farm and Nursery, 225 acres, located ry Ang hr yd nas Soe” = — highly indorsed individually and collec- 
Wp ae a lg a Re Rg AMPELOPSIS VEITCHII, 1 year, $12.00 per tively by the American Association of 
Nursery stock of apple, peach, evergreens, 1000. Understock for grafting Biota or- Nurserymen and by more than a score of 
shrubs; equipment, livestock. $10,000 cash. lental is 2-year transplants, $15.00 per 1,000. ya ie ‘ 
A moneymaker for hustler. Cash or check from unknown parties. district and state trade associations in 














THE ATTO NURSERY, Shipman, Va. Dvorak’s Nursery, R. 4, Hempstead, N. Y. the United States and Canada. 
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WE ARE NOW READY WITH THE 


“Elmhurst” Elm 


Grown by us from selected seeds from 
the Famous Elmhurst Elms collected in 
the city of Elmhurst. We have over 
200,000 now growing. 


Prices in 100 lots 


6 -8 ft..$30.00 14-1% ..$125.00 
8 -10 ft.. 50.00 1%-2 . 175.00 
1%4-1% in...75.00 2 -2% .. 220.00 


PFUND-BELL NURSERIES 


ELMHURST, ILLINOIS 
Grown in the “City of Elms” 

















CATALOGS 


Are you satisfied with your present 
catalog? We are producers of some 
of the most successful catalogs in the 
country. Write and get our ideas be- 
fore placing your order for your next 
catalog. Glad to send you samples 
without obligation. 


The L W. Ramsey Company 


Advertising for Nurserymen 


430 Union Bank Bldg. Davenport, lowa 











Double Agent’s Orders 


Conigisky’s true-to-life, hand colored photo- 
graphs of Shrubs, Perennials, Evergreens and 
Roses cost little more than old-fashioned lith- 
ographs, yet they will more than double your 
Sales. Catalogue FREE. 

B. F. CONIGISKY 

211 Hamilton St. PEORIA, ILL. 





ALWAYS 





KELSEY FIRST 


HEADQUARTERS 


CHERRY TREES 


SOUR and SWEET 
VARIETIES 


We have 300,000 trees 
A complete assortment of 


varieties and grades. 


Write for prices. 


The Kelsey Nurseries 
St. Joseph, Missouri 








HOWARD BARNES OF NEWTON, IA., 
KNOWS IT PAYS TO— 


Become a— 
LANDSCAPE 
ARCHITECT 


He writes: “Since taking 
your course I have bought 
a small Nursery of my own, 
and I feel you have helped 
me a long way on the road 
to success in the work I 
have chosen.” 

Howard Barnes 


Mr. Barnes is just one of a large number 
of men with previous Nursery experience 
who have found the “road to success” 
through our home study course in Land- 
seaupe Architecture. 


WE PREPARE YOU QUICKLY 
AT HOME—BY MAIL 


In less than one year, and without inter- 
fering with your present work, we can 
prepare you to enter this profitable, un- 
crowded field. 

Earnings are possible after the first few 
lessons, Many students more than pay for 
their entire course from fees earned while 
studying. Write teday for FREE booklet 
describing the course in detail. 


AMERICAN LANDSCAPE SCHOOL 


10 Plymouth Bldg. Des Moines, lowa 














PECAN 
TREES 


CAR LOTS our specialty, but we accept 
orders from nurserymen for any number 
of trees. 


Simpson Nursery Co. 
Monticello, Fla. Established 1902 


Specialists 
Growing 
ONE AND TWO YEAR APPLE 
Al 
ONE YEAR AND 
JUNE BUDDED PEACH 


Attractive prices— excellent stock 
guaranteed. All standard varieties war- 
ranted true to name. It will pay you to 
figure with us on requirements. WRITE 


Cumberland Valley Nursery Co. 


McMINNVILLE, TENN. 














SPECIAL 


A Loose Leaf 


Plate Book 


At the Price of a Map 
80 COLORED PAGES 
Special Sample Price $2.00 
PROCESS COLOR PRINTING CO. 


Formerly CHRISTY, INC. 
Searle Bldg. ROCHESTER, N. Y. 








EVERGREEN 


AND 
DECIDUOUS 
TREES 


Well grown and healthy 
seedlings and transplants 


Write for Price List 


Kelsey Nursery Service 
50 Church St., New York 


Established 1878 

















1930-1931 


POLYANTHA ROSES 
in assorted colors should be included 


in all new lists. 


Howard 
Rose 
Company 
Hemet, California 





American Bulb Company 


Importers and Growers of 
Dutch Bulbs, Cannas, Tuberoses, Gladioli, 
Hardy Lilies, Manetti, Lily of Valley, 
Sphagnum Moss. 

Send For Free Catalogue. 
31-37 W. 27th St. 182 N. Wabash Ave., 
New York City Chicago, Ill. 








WESTCOTT NURSERY CO. 
Falls Church, Va. 


400 Acres of 
EVERGREENS, SHRUBS, TREES 





Write for Price List 








WANTED 
Experienced Landscape Architect 


Must haye sales ability as well as be able to 


mass surveys, draw neat plans and carry them 
out. 


TITUS NURSERY COMPANY 





OCTOBER AND NOVEMBER SPECIALS 


1000 Norway Maple, branched, 8-10 ft... .$1.00 
1000 Sugar Maple, branched, 8-10 ft. .... 1.00 
2000 Silver Maple, branched, 10-12 ft. ... .40 
1000 Lombardy Poplar, 10-12 ft. ....... 40 
1000 Sycamore Maple. branched, 12-14 ft... .75 
1000 European Wht. Birch, bred., 10-14 ft. 1.00 
1000 Catalpa Bungi, 2 yr. heads, heavy... .50 

















WAYNESBORO, VA. 


JONES NURSERY, Woodlawn, Va. 


COLLECTED STOCK 
Hardy Lilies, Cornus, Viburnums, 
Ferns and Evergreens 
Write for Special Qnrotations 
J DD 


Exeter New Hampehire 














| 

| 

| 

| 
—= 

















LESS THAN FIVE CENTS A WEEK—lssued ist and 15th of each month. The National Journal of Commercial Horti- 
culture. National and international circulation. 
Union. Journal appreciated by upward of 2500 Nursery readers. Subscription: 
$2.50 per year; three years for $6.00. A one-inch advertisement for $1.40; under 


AMERICAN NURSERYMAN 


Chief Exponent of the Nursery Trade 


yearly term, $1.25. 





Reaching every State in the 
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Insect Spread Due to Other Than Nurserymen 


Points Out Chairman Flemer at Quarantine Conference in Washington, D. C.—He De- 
mands Uniform Treatment—Dr. Strong Promises Department Cooperation 


Quarantine committee of the American 
Association of Nurserymen has prepared a 
number of recommendations for presenta- 
tion to Dr. Lee A. Strong, chief of the fed- 
eral quarantine board, suggesting modifica- 
tion at least of some of the quarantines at 
present adversely affecting Nursery trade 
interests. A conference on the subject was 
held in Washington Oct. 3 at which it was 
earnestly urged that methods be devised for 
operating with the Japanese beetle instead 
of continually fighting it at great cost and 
with comparatively little progress. 

Chairman William Flemer, Jr., of the 
legislation committee of the A. A. N., ad- 
dressing Dr. Strong directly said: “If you 
do not find this insect of sufficiently seri- 
ous importance to determine upon one defi- 
nite, clear-cut policy and follow that regard- 
less of area, territory or anything else, I 
ask you to give up the entire quarantine. 
You must treat all the same.” 

J. Howes Humphreys, Andora Nurseries, 
Chestnut Hill, Pa., said there was discrimi- 
nation by political pressure which he de- 
manded to be eliminated. 

F. S. Baker, Cheshire, Conn., argued that 
when grubs were found during digging oper- 
ations and identified, they should be turned 
over to the Nurseryman that he, too, might 
have them identified; that there is room for 
error in the present method of sending them 
to stations in small boxes in which only 
small slips of paper carry the location where 
they were found. He cited an instance of a 
mistake which might have resulted serious- 
ly for a Nurseryman. 

Koster & Co, Bridgeton, N. J., said that 
after all regulations of the department has 
complied with at great cost and the promise 
that this would give permission to ship, 
beetles were found in two of the 27 blocks, 
preventing shipment. Dr. Strong said that 
an effort is to be made to give all Nurseries 
which complied with the regulations the per- 
mission to ship which was promised them, 
and some plan to this effect is to be worked 
out. 

Richard Mass., 


Wyman, Framingham, 











Pin —— 
SEEDLINGS 


The seed crop of Pin Oaks was 
short last year and again this year. 
Better order your seedlings now. 
We can furnish in 9-12”, 12-18”, 
18-24”. 

ARTHUR L. NORTON 
Clarksville, Missouri 








asked that the label “Certificate of inspec- 
tion for Japanese beetle” be changed to 
“Certificate of freedom from Japanese 
beetle,” as reassuring and more in keeping 
with the certificate’s meaning. 

In conclusion Mr. Flemer declared that 
the department map showing infestations in- 
dicates clearly that the Nurserymen, who 
have been burdened with the responsibility 
for spread of the beetle, are free of blame 
and that the insect’s territorial expansion is 
due to common carriers and automobiles; 
that practically every infestation is along a 
railroad line, at a rail distributing point, a 
port touched by coastwise vessels from in- 
fested areas and localities visited by many 
automobile tourists. 


Conditions Affecting Sales 

Nurserymen whose sales include apple 
trees should be interested in results of ex- 
periments recorded in a recent bulletin of 
the New York Agl. Expt. Station, Ithaca, N. 
Y., to the effect that dusting sulphur applied 
to stigmas of unpollinated apple flowers pre- 
vented their setting fruit with subsequent 
pollination. Sulphur applied 24 to 48 hours 
after pollination had little effect. Under or- 
chard conditions, dusting apple blossoms 
with sulphur reduced the set when applied 
before pollination had taken place. Success- 
ful pollination, resulting in crops, directly 
affects demand for Nursery apple stock. 


The article on local cooperative advertis- 
ing campaigns, page 150 of the last issue of 
this journal, should have been credited to 
Executive Secretary C. A. Tonneson, though 
to many the authorship was doubtless ob- 
vious. 





Radio Ros American Rose So- 
citey radio rose talks, as scheduled on page 
149 of Oct. 1 issue of American Nursery- 
man, have been postponed until October 
23rd. The series is as follows: Over station 
WJZ Thursdays from 3:15 to 3:30 P. M.; 
Oct. 283—Richardson Wright, “Roses as a 
Recreation” ; Oct. 30—G. A. Stevens, “How 
to Begin With Roses”; Nov. 6—J. Horace 
McFarland, “A Rose for Every Home’’; 
Nov. 13—Robert Pyle, “High Spots Amon z 
the Roses.” 





The Charles Lathrop Pack Forest Educa- 
tion Board, founded by the Charles Lathrop 
Pack Forestry Trust, offers a number of fel- 
lowships in forestry for the year 1931-32. 


A bulletin from N. Y. State College of Ag- 
riculture, Ithaca, tells the public that dur- 
ing the present era of school expansion in 
New York in which many communities have 
erected new school buildings, renewed at- 
tention has been given to attractive plant- 
ings for beauty. Small grounds as well as 
large ones need care in the arrangement of 
plantings. The bulletin tells how. 


Nine roses for registration are listed by 
Secretary Robert Pyle, West Grove, Pa., of 
the American Rose Society. 


Mrs. Lloyd C. Stark 
As this journal goes to press news is re- 
ceived from A. A. N. Secretary Sizemore 
that Mrs. Lloyd C. Stark, Louisiana, Mo., 
died Sunday night, Oct. 12. 


The Griffing Nurseries, Beaumont, Tex., 
have fitted up what they call an exhibit and 
lecture car, which they send with landscape 
architect to different towns, sometimes un- 
der the auspices of the local florist or Nur- 
seryman. 








MUGHO PINES 


One of the finest dwarf ever- 
greens for specimen planting or 
for the rockery. 


Extremely hardy. Offered at 
attractive prices in our new fall 
handbook. 

Send for it now. 
PRINCETON 
NURSERIES 

Princeton, New Jersey 








4,000 to the bushel. 


PEACH PITS 


Good Peach Pits are scarce this year, especially naturals. 
having just received a carload of Lovell pits from the California dryers. 
are the finest pits we ever saw from budded stock. These pits will run very nearly 
We are using them exclusively in our own planting and so 
are many other Nurserymen in this vicinity. 
of 50 Ibs., $3.00. Write for prices on large quantities. 


THE WILLIS NURSERY CO. 


We are fortunate in 


They 
Per bushel 


Samples on Request. 


Ottawa, Kansas 








SUBSCRIPTION. 





AMERICAN NURSERYMAN RENEWALS 
IT IS THE POLICY OF THIS COMPANY TO DISCONTINUE MAILING 
COPIES OF THE JOURNAL IMMEDIATELY UPON EXPIRATION OF 
RENEWALS OF SUBSCRIPTION SHOULD BE MADE 
BEFORE EXPIRATION IF FILES ARE TO BE KEPT INTACT, AS 
BACK NUMBER SUPPLY IS LIMITED. WATCH THE DATE. 
THE ONLY COMPLETE TRADE RECORD 


Read From Cover 





To Cover 
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WE OFFER 
IN CAR LOTS OR LESS 


CALIFORNIA PRIVET, 2 and 8 year 
in grades. 

SHRUBBERY, excellent assortment, 
popular varieties in grades 1% to 
6 feet. 

PERENNIALS, large assortment, in- 
cluding English Delphiniums. 

EVERGREENS, long list of varieties 
suitable for landscape work, also in 
lining-out stock, large supply of 
Thuya Pyramidalis, etc. 

Lombardy Poplars, Oriental Planes, 
American Elm, Chinese Elm, White 
Ash, European White Birch, Euro- 
pean Mountain Ash, Norway Maple, 
in grades. 

GRAPES, two and three year. 


Let us price your wants on any of 
the above. 
Write for our new Wholesale Complete 
Trade Bulletin No. 1. 


THEWestminster Nursery 
WESTMINSTER, MD. 








Before placing your orders for 


TREE SEEDS 


get in touch with me. | shall mail you 
my price list and shall quote interesting 
prices on all your wants. 
SEEDS of CONIFERS, TREES, SHRUBS, 
and EVERGREENS, FRUIT STONES, 
etc. A large supply of CEDRUS DEO- 
DARA, C. LIBANI, C. ATLANTICA, 
MYROBOLAN, etc., of highest germina- 


tion. 
ARTURO ANSALONI 
179'° Via Maggiore 


BOLOGNA, ITALY 








New Crop Evergreen Tree Seed 
FOR BEST RESULTS—Plant our 
Northern grown Evergreen Seed. Our 
seed is gathered from selected trees only. 


Picea Pungens, Colorado j31b. 4 Ib. 1 Ib. 

Blue Spruce ..$1.50 $2.50 $4.00 
Oe Per wncsoecenss 1.50 2.50 4.00 
Pinus Ponderosa ...... 1.25 2.00 3.00 
Juniperus Scopulorum, 

Colo. Silver Cedar.... 1.50 
Kinnikinnick, Dwarf red- 

berried Evergreen.... 2.50 4.00 


Yueea Glauca .... 1.00 
New crop northern ‘Celevads seeds. Ready 


now. Prepaid. Cash With Order. 


Rocky Mountain Evergreen & Nursery Co. 
EVERGREEN, COLO. 








Perennial and Alpine Plants 


A list for Landscape Architects, 
Nurserymen and Gardeners. 


WESTCROFT GARDENS 
GROSSE ILE, MICHIGAN 


Wireless Paper Labels 
PLAIN OR PRINTED 
Samples Free 
OHIO NURSERY COMPANY 
Elyria, Ohio 














SPECIALTIES—Small Fruit Plants 


Grape Vines, Currant, Gooseberry, Red 
and Black Raspberry suckers and Trans. 
Strawberry, Rhubarb, Asparagus 


L. J. Rambo’s Wholesale Nursery 
Bridgman, Michigan 








WE OFFER 


CHERRY, 1 and 2 years 
APPLE, 2 years 
PEACH, 1 year 
PEAR, 1 and 2 years 
SHADE and ORNAMENTAL TREES 
APPLE and PEAR SEEDLINGS 
APPLE GRAFTS, Whole and Piece 
Roots. 


We have an unusually fine stock of 
Hydrangea Paniculata Grandiflora, 2 
to 3 feet, and 18 to 24 inches. No 
mixtures. They have been grown to 
stakes and are straight and nice to 
handle. 


Have a large supply of Spirea Van- 
houtte, 3 to 4 feet and smaller. All 
choice plants. Amoor River Privet, 
all grades. 


Let Us Price Your Wants 
In Any of the Above 


J. H. Skinner & Co., 


TOPEKA, KANSAS 
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Buy direct from etany and 
save mone 
15 STYL ES—PERMANENT 
INEXPENSIVE 
No. 100 


20 Copper tags with wires..$ .95 
40 Celluloid tags with wires .7 
45 Celluloid pot labels ..... ° 

80 8-inch stake labels ...... 1.60 


18 Permanent garden labels, 
EE -catesees enwdscenes 
Wireless paper labels 1,000.. 1. ‘00 


Send for FREE Catalogue and 


Samples. 
J. HAAS & SONS 720-22-24 Orchard St., 
Dept. 130 N 


Newport, Kentucky 





Hardy Perennial 
SEEDLINGS 


Delphinium Belladonna, Bellamosa and Gold 

edal; Double Hollyhocks. 4 colors; Coreopsis; 
Gaillardia; Canterbury-Bells; Oriental Poppies; 
Shasta Daisies; Hibiscus; Lythrum Roseum; 
Chinese Lantern; Red Hot Poker; Scabiosa; 
Hardy Double Cornflower; Pyrethrum; Hardy 
Alyssum ; ws ge Pitcheriana; Sweet William; 
Newport Pink; Hardy Asters; Rudbeckia; 
Achillea, the Pearl; Hardy Single Wallflowers; 
Helenium Su rbum; Fox Gloves; Hardy Pinks; 
Columbine; ypsophila, all strong plants, 75c 
per 100, $5.00 per 1,000; Ampelopsis Veitchii; 
Iris Kaempferi; Double Wallflowers, 
$1.00 per 100, $8.50 r 1,000. Daisies, Bellis, 
Monstrosa, pink onl wiles Forget-me-nots, 
Hardy Dwarf and Ever-blooming; Sweet Wil- 
liams Mixed, strong plants, 50c per 100, $3.50 
per 1,000. 


PANSIES: Improved Swiss Giants. I have 
procured forty pounds of this new strain, of 
enormous size, three inches and over. Color 
combinations are entirely new in Pansies. This 
is absolutely the finest strain of Pansies in 
e, and therefor can sell them at this 





CHINESE ELM— 


Excellent trees of this elm are 
offered from our blocks for fall 
and spring shipment in sizes from 
3-4 ft. to 10-12 ft. Glad to quote 
special early season prices on your 
estimated wants. 


Mount Hope Nurseries 
Lawrence, Kansas 








THE OTTAWA STAR NURSERIES 
OTTAWA, KANSAS 
OFFER 
Apple, Cherry, Peach, Plum, Apricot 
APPLE SEEDLINGS: 
GRAPES, BLACKBERIES, 
ASPARAGUS, RHUBARB 
SHADE TREES—General Assortment, 
Strong on: American Elm, Soft Maple, 
Catalpa Bungei, Hackberry 
SHRUBS—Good Assortment 
PRIVET—Amur and California 
ROSES—H. T.—H. P.—Climbers 


Glad to furnish estimates 


new low price of 75c per 100, $5.00 per 1,000, 
$20.00 per 5,000. Steelis Mastoden and Feltons 
Giant Mixture—plants grown from originators’ 
seeds—50c per 100, $3.50 per 1,000, $15.00 
aa 5,000. Viola (Tufted Pansies) Blue, Yel- 

and White, strong plants at 50c per 100, 
$3.50 per 1,000. 


J. C. SCHMIDT 
Bristol, Pa. 


MOLINE ELMS 


TEN THOUSAND AT BARGAIN 
STANDARD PECANS 
SATSUMA ORANGES 
PERSIMMONS, PEARS, 
BLUE BERRIES 
ABELIA GRANDIFLORA, 
SPIREA VANHOUTTE 
CAMELLIA JAPONICA 
—Prices Right— 
SUMMIT NURSERIES 
MONTICELLO, FLA. 


























Hemlock Seedlings 
(TSUGA CANADENSIS) 


Cl GG ies ccc cues ..$14.75 per M 
Donn BOGE cocwessserseservsss See Ot me 
Sampies on request 


EVERGREEN NURSERY CO. 


Established 1864 Sturgeon Bay, Wis. 


PRIVET and BERBERIS 
Splendid Stock 
Write for Special Quotations. 


LESTER C. LOVETT 


Milford Delaware 














NORWAY SPRUCE 

FOR UNDERSTOCK OR LINING OUT 
Nice plants in 2% in. and 3 in. pots, 
3/16 in. to % in. thick. 15-18 in. high. 
$100.00 per 1000 

THE CHAS. FRANKE NURSERIES 
Waterford Works, N 








PEACH PITS 


OUR PITS COMPARE FAVORABLY 
WITH THE BEST 
HOGANSVILLE NURSERIES 








Hogansville, Georgia 





Peach Pits 


The Howard-Hickory Co. 
HICKORY, N. C. 


“We Ship ’Em Quick” 


HARDY SHRUBS, ROSES, revere FRUIT 
TREES. GRAPE VINES and SHADE TREES. 
CUT LEAF WEEPING BIRCH, A SPECIALTY 


CHAMPION NURSERIES 
PERRY, OHIO 








EVERGREENS 


Seventy-five varieties, 1 foot to 7 feet in 
height. Also complete line of shade trees and 
shrubbery. 

We are listing many new and rare varieties, 
—— card will bring attractive prices on this 
stoc 

ELMER SHERWOOD NURSERY co. 

ODESSA, NEW YOR 











STOCK WANTED 




















Wanted some extra tall Stayman, Mam- 


moth, Black Twig and Paragon Apple Trees. 
Sunny Ridge Nursery, Round Hill, Va. 
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Southern Nurserymen’s Association Win- 
ter Meeting will be held at the Henry Grady 
Hotel, Atlanta, Ga., Jan. 4-5. 

Brown Brothers Nurseries, Rochester, N. 
Y., donated cash prizes for the farm home 
grounds improvement contest last month. 


Perry Green, Miami, Fla., has a small 
Nursery near the city in which he is success- 
fully producing many uncommon tropical 
plants. 


Shipments to District of Columbia must 
carry a state inspection certificate. Rail- 
way Express Agency directs attention to 
this fact. 


Carl Herman of Prospect, O., Nurseries 
was guest speaker recently at a meeting of 
the Galion, O., Garden Club, discussing 
evergreens. 

Valdesian Nurseries report that trade is 
picking up. Early this month a 74-word 
telegram was received ordering a carload of 
large stock. 


Taylor Nursery, El] Paso, Tex., is cele- 
brating its tenth anniversary in Nursery 
and landscape business by adding more land 
to its equipment. 


In a list of 250 entries at the recent 
flower show of Harrison Garden Club, Port 
Chester, N. Y., Mamaroneck Nurseries re- 
ceived first prize for planting. 


Wilson County Nurseries, Martha, Tenn., 
founded in 1882 by E. R. Green, has de- 
veloped into a leading industry of the sec- 
tion under direction of W. A. Green. 


Farm Decrease—Growth of cities, aband- 
onment of land, building of country estates, 
golf links and airports caused a decrease of 
52,202 in farms in Pennsylvania since 1900. 


Two Outdoor Living Rooms—aA lecture 
delivered recently on “An Outdoor Living 
Room” by Robert F. Green of Meadow- 
brook Nurseries, Englewood and Norwood, 
N. J., has been printed practically in full in 
a New Jersey newspaper. “Variety in the 
material chosen,” said he, “will insure year 
’round interest and beauty in the planting. 
Where the lot is large and there is enough 
space for an outdoor living room develop- 
ment between the living room side of the 
house and the lot line, there is usually an op- 
portunity to plan two outdoor rooms, one at 
the side as well as one at the rear of the 
house.” 


Fruit Fly Eradicated—Lee A. Strong, 
Chief of the Plant Quarantine and Control 
Administration of the department, reported 
at a recent conference that efforts by some 
650 inspectors to discover the Mediter- 
ranean fruit fly gave negative results. Only 
three fruit fly infestations have been found 
in Florida in the past thirteen months, he 
said, two near Orlando and one at St. 
Augustine. The St. Augustine infestation, 
which consisted of two puparia of the fruit 
fly under a fallen orange at that place, is 
the only infestation discovered since March 


New York Nurserymen’s Convention wi!! 
be held at Seneca Hotel, Rochester, N. Y.. 
Jan. 8-9 with the usual comprehensive pro- 
gram of interest to the trade in and out of 
the state. 


David Smoot, landscape architect and 
Nurseryman, Charlotte, N. C., formerly with 
the Lindley Nurseries, Greensboro, N. C., 
late last month addressed the Charlotte Gar- 
den Club on the subject of evergreens. 


To preserve wild life on the property, 
1,100 acres, of the Amawalk Nursery near 
Poughkeepsie, N. Y., the owner Miss 
Evelyn Smith, has prohibited hunting. 
Deer, foxes, pheasants and quail abound. 


Director Van Buren’s circular of informa- 
tion (N. Y. Dept. Agl. and Markets) on in- 
spection, certification and transportation of 

ursery stock in the U. S., New York State, 
other states and Canada (quarantines, etc.) 


Nursery As Practice Field—The develop- 
ment of its own Nursery on a plot of 87,500 
square feet north of the stadium is the 
most recent step by Howard University, 
Washington, D. C., toward beautifying its 
campus. The Nursery will serve also as a 
practice field for students in botany. 


Four Nurseries Exhibit—Hobbs-Gregg 
Nurseries, San Dimas; Armstrong Nurser- 
ies, Ontario; White Gate Nurseries, Po- 
mona; Howard & Smith Nurseries, Monte- 
bello, were exhibitors at the recent Pomona, 
Cal., show. Considerable artistry was. em- 
ployed in each case as usual in California 
events of this kind. 


Arizona Nurserymen Meet—Citrus Nur- 
serymen of the valley met in Phoenix late 
last month and discussed tree grading and 
cooperative purchasing of supplies. The 
Nurserymen represent an ownership of 
500,000 young budded trees and four or 
five times that amount of sour stock. 


Black raspberries will not gain the recog- 
nition and popularity that they deserve un- 
til better sorts are made available by sys- 
tematic breeding is the opinion of Dr. U. P. 
Hedrick, Director of the N. Y. Experiment 
Station, Geneva, and for many years in 
charge of the horticultural work at the sta- 
tion. Efforts are being made to develop 
superior varieties of black caps by the sta- 
tion fruit breeders. “Better flavored sorts 
are needed. The seeds in our present va- 
rieties are too large and the fruit is too 
small. Greater resistance to disease is need- 
ed and can be obtained by systematic breed- 
ing. There is need, too, for everbearing va- 
rieties of black raspberries similar to the 
everbearing red kinds. Black and red rasp- 
berries cross readily to produce the purple 
raspberry, and there is almost unlimited 
possibilities in developing these remarkable 
hybrids.” 
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In Finger Lakes Region 


A color scheme of green and red marks 
one of the nation’s most important apple 
growing regions, says a correspondent of 
the Rochester, N. Y., Democrat and Chroni- 
cle. Extending from the north village line 
of Trumansburg, on the northern edge of 
Tompkins County, to a point two miles be- 
yond Interlaken, Seneca County, about 
three miles, the famous fruit region com- 
prises in all approximately 30 square miles. 
The yield from this section of Seneca 
County will be 65,000 bushels or 130 car- 
loads this Fall. 

Strange though it may seem the 33 larger 
fruit farmers do not consider this their chief 
type of agriculture, but rather they class 
themselves as either dairymen or general 
farmers. However, they pay the strictest 
attention to their crops and each farm in 
this region is equipped with a spray rig with 
which to fight scab, fungus and other dis- 
eases common to apples. 

Apples are not the only type of fruit 
grown here, but peaches, plums and cherries 
are also to be found in abundance. One 
farmer on the Kingtown Road deciared that 
he had 1,300 fourquart baskets of Schmidt 
sweet cherries this season, each of which 
measured more than an inch in diameter 
and one cherry that was three and five- 
eights inches in circumference. 

For the last two years this section has 
won first prize at the State Fair for apples. 
Buyers declare that the quality of the crops 
in Seneca County is the best to be found 
and do not hesitate to rank these apples 
with those produced in the Northwest and 
in the Shenandoah Valley of Virginia. 


Obituary 


W. F. Newson 

W. F. Newson, who had operated the 
Marble City Nursery Co., at Beaver Ridge, 
Tenn., 30 years, died Oct. 1 result of an 
apoplectic stroke. He was 60 years old. 

r. Newson had been suffering from high 
blood pressure more than a year. A native 
of Geneva, N. Y., he had been in the Nur- 
sery business all his business life, part of 
the time with his father. He came to 
Knoxville 40 years ago. He was a member 
of Foresdale United Brethren Church. 

STOCK FOR SALE 


CALIFORNIA PRIVET 
Two-year, heavy branched, $15.00 per 
1,000. Carload rates on request. Packing 
free for cash with order. 
THE WM. C. SCHWARTZ NURSERIES 
The Largest Privet Growers 
Lancaster, Pennsylvania 


KOLKWITZIA AMABILIS 
twice transplanted. 

Euonymus Japonica 12 to 18 in. 
transplanted. 

Barberis Thunbergii, one year seedlings. 

M. H. Musser, Route 7, Lancaster, Pa. 














CLASSIFIED DEPT. 














24 to 30 in. 


twice 





Sphagnum Moss 


SPHAGNUM MOSS, Fresh clean stock. 
Burlapped bales 75c. Wild Rice and other 
Aquatic Plants. Minnesota Wild Rice Co., 
Laporte, Minn. 


FRESH, CLEAN SPHAGNUM MOSS in 
wired or burlapped bales of standard size 
and weight. rite for prices. FIELD 
BROS., Pray, Wis. 











4, 1930. 
TREE SEED 
From Northern New England 


KNOW the origin of your seed. Pay only 
for fertility, and avoid overcrowded or 
barren spots. 

PRICES are governed by purity and germi- 
nation tests made in our laboratory. Write 
for this price list. 

Quotations also given for hardy Northern 
Grown Evergreens, 






NURGERY DivISION 
ne 


Berlin, N. H. 











Landscape Position Wanted 


By man with ten years design, 
sales and supervision experience, all 
phases of landscape developments in 
Middle-west. Executive experience, 
college trained, married. 

Now employed, but desire propo- 
sition from nursery company or 
landscape firm beginning 1931. Pre- 
fer organization handling construc- 
tion end also. Address F-164, care 
American Nurseryman. 

















Help Wanted 





Nursery Salesman for roadside Nurseries 
in Western Pennsylvania. Please state ex- 
perience and references. Address F-162, 
care American Nurseryman. 


Wanted—EXPERIENCED PROPAGATOR 
and GROWER of herbaceous plants by 
mid-western nursery firm. Permanent posi- 
tion. State age, whether married or single, 
nationality, and salary expected to start, in 
first letter. Address F-163, care American 
Nurseryman. 

Are you preserving your copies of the 
AMERICAN NURSERYMAN? They are of 
unequaled historic value. 
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THE BIG BALE 


20 bushels finely granulated high qual- 
ity peat moss. 


ATKINS & DURBROW, Inc., 
29-A Burling _ 
New York, N. 











OUR ADVANCE 
PRICE LIST 
Fall 1930—Spring 1931 
IS NOW READY 


ee © 
al 


fe ee 


If you have not received your copy, write us and we 
will gladly mail you copy promptly. 





_ Frequently we can make special quotations on quan- 
tity lots. Will be glad to have your Want List. 





The Huntsville Wholesale Nurseries, Inc 
1872 Huntsville, Alabama 1930 



































Our stocks have made up as usual, and as a 
result, we are ready to supply— 


Complete Stocks for 
Fall Planting 


With fall planting gaining in favor each 
Nurserymen who depend upon 
Arbor for seasonable nursery stock, 
will be in a position to do a nice volume of 
business. 


year, those 


Mount 


Remember, 
hours of its receipt. 


We Sell to Nurserymen Only 
“One of America’s Foremost Nurseries” 


MOUNT ARBOR NURSERIES 


SHENANDOAH, IOWA 
E. S. WELCH, President WHOLESALE 


NN, Co. 
SIBERIAN on Cae ESE ELM oxicaiaa ULINUS PUPA » 


This Mark on a Shipment 
of Nursery Stock is Your 
Assurance of its Quality 


Mount Arbor 
Was Lucky! 


We were spared the withering drought ex- 
perienced in a large area of the country during 
the summer. 


we ship your order within 24 


You Can 
Make Money 


with these strongly graded, 
well rooted, thoroughly ma- 
tured Chinese or Siberian Elm 
seedlings. 


They will deliver large, sal- 
able trees in the shortest pos- 


sible time. 


We also have a nice lot of 
large Siberian Elm transplants. 


Send for trade list and illus- 
trated circular. 


WASHINGTON 
NURSERY COMPANY 


Toppenish, Wash. 
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An Idea Worth Considering 


When you can buy lining out Evergreens of the quality as shown by the actual photographs on this page, why 
buy cheap or weak plants? Quality considered, Hill lining out Evergreens are absolutely the cheapest trees you 
can buy. The trees offered below are examples of sizes which we recommend for planting directly into field rows. 
No delay in time, or loss of plants in handling this stock. Keep this in mind when considering your needs in lining 


out Evergreens for the coming year. 


EVERGREENS FOR LINING OUT 





Each Each 

ABIES 100 1000 
sc ewande ames 6-8" xx .20 .19 
JUNIPERUS 
ND ie Wik a6 6c ated 10-12” xx .16% .15 
Chinensis pfitzeriana .... 8-10" xx .174 .16} 
Chinensis pfitzeriana ....10-12” xx .22§ .20 
Communis depressa ..... 8-10” xx .15 .14 
Communis depressa aurea. 8-10" xx .35 .34 
Communis depressa plu- 

Dn cnntecesen4 4s 8-10” xx .20 19 
Communis hibernica ..... 12-15” xx .15 .14 
Excelsa stricta ......... 8-10” xx .30 
Horizontalis douglasi .... 8-10” xx .20 .19 
a aGG on4s 4046.6 0m 8-10" xx .25 .24 
ls iu na.6-4.0-4.:0 $i 8-10" xx .20 .19 
PE Asan ence conan 12-18” xx .30 .29 
Virginiana cannarti ..... a Ge dee ec-e 
Virginiana glauca ...... 12-18” xx .75 
Virginiana kosteri hori- 

7 60 6 » «aren 8-10" xx .25 .223 

. PICEA 
i is tw he: 
Each square in the picture above is two inches Canadensis paren 12-18” xx .10 .09 
i HO PINE 4 to 6 inch xx anadensis albertiana ...10-12" xx .18 .17 
8 to 10 inch xx MUG EE ree Oes v6 iddee 10-12” x .08 .07 
100 1000 Dt ttntndeavenawae 10-12” xx .15 .14 
€- 8 inch xx Twice Transplanted ..... 2.6.02... cece eee e eee eee eee te ee eeeees $ 9.00 phn PINUS 
| 8-10 inch xx Twice Transplanted ..... 1.1... - 2c cece eee cere e eee eee een er nerens 20.00 . a 8-10" xx .20 .19 

EN kha toe wean e ake & amet 10-12” x .12 .10 
EE i i a ee a ae 8-10" xx .05 
PSEUDOTSUGA 
ES 10-12” xx .12 .10 


TAXUS 
I oii rales lowe ce tete 6-8" xx .25 .24 
Cuspidata nana ......... 66" am: 2. «. 


THUYA 
ee aa, ay. a 12-18" xx .10 .09 
Occidentalis douglasi 

32> ae 10-12” xx .15 .14 
Occidentalis douglasi 

pyramidalis ........ 8-10" xx .20 .19 
Occidentalis lutea ...... 8-10" xx .18§ .174 
Ocidentalis pyramidalis ..10-12” xx .14 .13 
Occidentalis woodwardi .. 8-10” xx .15 .14 


TSUGA 
I ie a ti ato aoe nein 8-10" xx .15 .14 


EVERGREEN GRAFTS 


JUNIPERUS 
Chinensis albovariegata ............ lyr. .40 
Chinensis pyramidalis blue ......... lyr. 40 
Chinensis pyramidalis green ........ lyr. .35 
Chinensis sargenti blue ............ lyr. 40 
Chinensis sargenti green ........... lyr. 40 
. Communis depressa, vase shaped ....l yr. .50 
Communis depressa aurea .......... lyr. .40 
Communis depressa prostrata ....... lyr. .40 
; - Horizontalis douglasi ........ a dan ai lyr. .40 
Each square in the picture above is two inches a eo Rls lyr. .40 
—" Ee cccvcccckaseacaes lyr. .40 
12-18 inch xx HILL PYRAMIDAL ARBORVITAE 10-12 inch xx PO ow ccwceceeesbons lyr. .50 
F , " a lyr. .60 
You can buy Hill’s heavy, well rooted, transplanted Pyramidal Arborvitae at a price no more OS lyr. .60 
than you would pay for potted Evergreens and small transplanted cuttings. EEO lyr. .60 
Vieginfamea cammarti .......-ccccces lyr. 40 
100 1000 a Cegentiostns Jencckinnee lyr. .45 
Ba aaa i ctw be 12.00 $100.00 irginiana glauca ..............45:. lyr. 40 
8-10 inch xx Twice Transplanted ........---+++++ss++eeees e 00 130.00 Virginiana pyramidiformia hilli ..... lyr. .60 
10-12 inch xx Twice Transplanted ........-----eeeer eects re sre rte ereeeeeenees e ey Virginiana schettl ................. lyr. .40 
12-18 inch xx Twice Transplanted .......-+--s esses s eee ee rere r etree ere enees 30.00 ome one 
18-24 inch xx Twice Transplanted ......-----+eeeees eer es terres tere e eee eeees 35.00 340. 
55.00 Se De ED . dare cacencessbendeee lyr. .75 


2-24 feet xx Twice Transplanted ....--.----+seeerescsrererrereeeeeeeeeeees 


Send for following free 


a D. HILL NURSERY CO. 
C Hill’s Fall 1930 Trade List. Evergreen Specia hi sts . Large st Gr . in ’ 


O Hill’s Descriptive Catalog contain- 
ing 50 pictures in colors. 


° Sore and culture of Evergreens. BOx 402 DUNDEE, ILL. 
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